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E =522 7}9o|&(Prospect Theory)ol 243t AR AZF2A] 7140 g HtiAA WS o[ &Foln
AzAoz AF3HT}. 7190l & (Prospect Theory)ollX #7188 £43]9(Kahneman & Tversky 1979)= AZt€
£4o] 2e Are] Azg o|dur} 4¥|R YAERY o E 9L vAte AT BdFn don tddd BlA
ode] d7AEe] od AFHe2r® YZE v Yok T BAl &40 33 ddiHe AFATER Us EX
P}, 2 ATE olg} o] YHE 5 v ASATFEY FHE HAustuat it o]8HQ E& AT AFH £4
S 3l £4398 B BHYS A2 FYetna o B A7 AEAAY MdE E5istq Add &4 o
do Uit ARYAY FFL Rolna Pt} 719 43 FE/F AEAAZNA R R AN AT e}
B 7 dle) ASd: 24337 Jelua] gt ol AnAEe] ARAAS % Ro X R} 71A0] A%t
2} 258 AL/ee To AT AEY 7HFo] Azt G S AS "9 o)7] wjFeltt. &M ity FEAA ot
2 ugAAHQ A4 JIYELE Sl e}, o] Yol Avlal FAE ZHAFE Ty
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| M 2 e BYYL FAsTh 2RSS AU
A0 B8P MLIY (p. G165).
wedl A1 ge S ATAEC(IE T

197994 Kahneman & Tversky?l £413]5]
(Loss Aversion)E %X olg) £43)5¢ v}
Bolx FA7MFHo| 2] & 9%E Pl stgol @
(Prospect Theory)9) o234 7122 A€ &43)
e £8(Loss) 2 A 23 277} e =
o}e}(Gain) 22 A% #FH Z7IR0 ¢ Avke A
< ojmjgit}, 197949 o2 te] AFRLE0) thek
& AFTon zasl SN E AFHoE §
Z&)grord (Hardie % 1993: Kalwani & 1990:
Kalyanaram & Little 1994: Putler 1992:
Thaler 1985: Simonson & Tversky 1992), #}
W] Kalyanaram & Winer(1995)e &43]971 4
2R o2 YutsHEmpirical Generalization)d ¥

Greenleaf 1995. Krishnamurthi & 1992:
Mazumdar & Papatla 1995: Sivakumar &
Raj 1997) £43l99 da&ze tE ZA(F v
£439) 8 AFH o2 BAE v} Qlt}. o|& AT
of 93t An|AEe] 7141 ET 7HAE ]
2t drgste AT deid ¢ dvke ot
(Kalyanaram & Winer 1995 #%). Wicker &
(1995)L "¢ 3] dubg& o}F &g =oiglA|
%thp. 76)'@ &< W7|= At o4 =
olg ulgteg B dAFe £439y 2T &5
AN o]E 4FH o8 Holnz g} & AF
T A4 UTAE vEez 7189 ¥ ¢
 AZAH A95E s & tolA dddan
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1.1 4Z Zoso ofst 7|1&] 4y ¥ 2AE

£43]359 453 dE 4% 2AEL dize
2 "8} o]F A (Consumer Heterogeneity) 2
2 A9H3 . d& S°] Greenleaf(1995)9)
o&td 7HAQde (&40 oid oY w7}t IS

< &AM A (Light Household)7} 489 ol
FEE FA Ed. o2 JHEJZET 7H4
Aol of Tst AE FHY=7t Reme JE
of Feistd AE7E ol ® sHAUSE AES
Fof gl wet dFHoz &43 97 dehtA o
e Aol

a8y olf@ A5 yiAY Asele 1 4
8o} Fittn & ot ole Wi7A TFuiy
A5, &HAEo| ©@d] 7HAQIE st ol
staAt sk ARE ubA @v 7%l W7 dE
o|%, Simonson & Tversky(1992)7} °|& 4%
Aoz ugl w gk XFHE oJ8¥y, 494,
MYE AFEE oz g oj59 AN &
HAEE WA Fofell oA 7H 3 FA(EF2
AF dg)old F7HA &Ad BYE AT,
o] 7ked 40| YA AuRe FujEARE
Aosta, 7H4 e of A& dAste FE2E o
9t otk webr o] FHM LB
o oA (dAd, FEFA LvAG ARAY &
¥)z}t, Brand Loyals & Brand Switchers)<
&£ g FRAHY AFAFES A
2@k, ol 53] YA i A% HAUs
of e AvztEe] aTkA] RIZEHA HHgsiAlE
%7] wjFolt}.

Schneider(1992)& €& (Framing Effect)
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2 7|& 43A7ES d9diaa it §5%
(Tversky & Kahneman 1981)c] Waw AH]z}
o Mgl o] oJ9A AHREAA AAHer}
o we} g2kAA "ot Frisch(1993, p. 409)&
‘AdHocz 22 FAl'(Formally Equivalent
Problems)7t A8UEAEY FA dig A4
et g2 wolsdAs A AFHoE BAF u}
Ak, i Eolold & 4 IR0l weF Az
Bo] #e @4 A%l wet g2 wolsdtd,
£43me 28R AJQY §Ad 9@ty] Boe
23y FeE&HoZn B F T Aot g
TajA, 2 7RIS AR &ulap) FolR
B3| wet A M2 e iHgE Y F
Atke Eoldt.

Ii. 2%+ 3 7K

Ho

B A3 &438971 AEHA (Brand Hierar-
chy)olxe] ZFe] 94 (Brand’s Position)el £
gl 23 €S AdstnA o =3 &4
7b4 e} wshzt vl A YAA 9] (Surprise)
2 wolEdd o dEE Holna dv oA 7
M 71AWsl) 2wk didel A dloluA] gttt
W &43ve YehA] &2 Aot 9o'Y 744
Bsle Avzte] wliAAQ] 7H 7|d(Asymme-
tric Price Expectation)e] ZA3l#, B3 A<l
714 7lde AR UAE A (Perceived Po-
sition of the Brand)dl| l&te] HAE Zlo|t}. of
£8A] o9 =97} 71tfe] Falolghe AWM
o] e P dAMT HAHEDz g o
SollM FAHeR £43)59 H|ELI 7 ofF
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2.1 MEHAIY SEMEH(Goal Priority)

qREe Auzh Adde By e B9
AEEAT Fdo| . Tk & AFHFUA o
7o JE7} EARGE, LHAES 0| AR
J dsid Uge FEHAE FAHE Aot dE
B 28 AR 7Y T srizie
LGY AFL Y AFRY ¢ & 42 7}
A Aoz Aol s, wetA 71 FA] o HHR
t} o] A% LG FRAN= & TR
2ot AXAACN o & 2o XY & &
k.

FAo tFEe] A9 o] AFSHYES A
2 33744 (Trade-0ff)9 BAE 22 A o
A, ¥ 49 AIde 2& 49 AIACE
o o ulg Ago] S}, olF AT FF
A AHAEE gile ARY A™e st AF
£A5d A3 +AEHE FstA Bk (Wicker §
1991, 1993). Yamagishi(1996)dl| &J3td 4w
Aee o FoA%e £ W 22 HEAE T
ot gy a2 8% 49 A5 (EFS AF)
o S8 dte Ad9EA He Aot

ARAYY] AT AT FHolF B4
AFESA dsld MRS MR TOE 7HEAE
Zohe d7323%E0| U}, Simonson & Tversky
(1992)%} Hardie %(1993)e] <jstd, AvAs
dA slolA st Bhe F4dAM &A% 57} £
o] Jehte Ao glch olie wolg drntslst

9 o33 2

¢ =2 33T 22 714 RE(F AEAAA
A & 29 dAge AE)E Foistnzt o
€ aHAe 24 FHEE 7Y, meA A
E Adgd glojA e 7HFRn &L FHol
H Fa3 94s .

& U2 23T v A AR(F FEAAANA
@ Zd fAske AF)E Fuistan e
AHjzlE 71 FMHS 54, uEtd AR
Age) glojA F& ARG 3 7HEol o
8% 982 Foh(Blattberg & Wisne-
wski 1989).

olgEA FEYAe Tl HAHE vy

7Z1e] 2AE A48

2.2 S5 AH0| st sIchEH 714 J|cq

BAA 71 Jlde aHA Al EA&T
(Reference Effects)olA Al W& on|dA
©] ##47}2(Reference Price)2 AZE 71de] F
old 7% ol& #dske 71E2 2 AHEE™ (Monroe
1973: Urbany & Dickson 1991), &H|AE& 4
F9A wa M2 oe FAEE 48 84
(Klein & Oglethorge 1987). k&M A&
A (Point)°127| 2the M9 (Range) 2 BAH= 7
go] glth(Lichtenstein & Bearden 1989).
Urbany 5(1988)& 7tk 718 B9 (Expected
Price Range)® 714 a70@ vl Qledl, ol &
HlA 0] dwkE oz Ao dE¥ 4 U A2
2 HA 7HAeR ojfojuny”

1) @ o] e ol 4 gl 71 W9 (Acceptable Price Range & Latitude of Acceptance)®he A8 th2nt. 2okad
2 9le 71 Wsle 1 ug Welxe 1 WEE ANASe] v 4 ged wal, & 479 7Y 714 He WelMe] g B
e AN oA shsait wolsd 4 e M WHHel U@ 2o AAP =9t Kalyanaram & Little(1994),

Lichtenstein & Bearden(1989), Monroe(1973)& #%% 7.
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R R

ol e &g Fstd wF FAsIHl HHY
e AUn LujAEe] FA7HF HH A9
VMBS AR & igd, AvAEL 1 3
Weld 71t 7189 GEEEE P48 Sl A
oltt, TAl T3 AB|REo] FAMH WA
FUAL 71T 3 o] i EAY ¥ 53
713 giste] 22 HY elxe tE 7t3E
o 2 82 ARA T 7dE s do
T Aol ol Zo] LujAEo] FAMANS 7
7HA el tisted Rojste FEo odte] 7R X
et 2R, 2HAEY FHAHY FELS A
Z &Ad U FaEQA Brtek ABAARY 3
B9 AXel 9Jsted ZAol B Aeolth. olelF =
g 2R LAY ARAARAL

Foll A AFE vieh Zo] M2 T2 4EY A
(FEAAN 2A%A) & 249 AF &4 dist
o N2 gg R $AHACHE FA =Y, Fo3
ZAMYM e A1) BEE 2 $Ad B ZH
LHEN(E 1 $40] M F8F $AA7L od
7hel olsted Gg werh AT Gt &4
3 7S $A0E ANEYH, SRR g &
AMAY 7 Exe] Fej(eE8for 3L 9Fo=
719 e 2 4R 7HEd A $AeA(F
1 el Fuof glojx 71Aol drh FoF IF
£ njxEshd sl AFErhe Roltk Wicker
5(1994) & AEJA, R $£4w4, 22z 7
239 gejo] sl gulsle 238 Eud w3
o 23X dig 3HA/FEH ZH(Positive vs.
Negative Consequences of Goals)ol thgt @7l
A, 28 ¥ FAEHE A BEEC FRHe
2 AFFezr agn ¢EA22'(Habitually,
Automatically, and Tacitly) F7HE A< B
ol u} K Wicker 5 1994, p.350). t}A] =&l
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H e $A299 BA9 B 27E
Atk Aeld.

of HEAAIN R g9 A AE
24 Qe A QoiX de AHFe ¥R

gag o

Hd o £& $AEA7E FoR R Qo
ALY WellA 2 7Hdd ¥ g2 F83 2§
Hosly] wEoltt. Wdo] ¥ YR e Al
& Prlstuzt de ARAe JHEEOE 2
Aol o B Ao, X3 JHH-FHY A
(Price-Quality Relationship)el| 93l %2 &
AL FT) st 2E8Y EAME B del
N FTRETD 5 7HEE BolEY 8ol ¢ &
ofZltk(Rao & Monroe 1989 #=). whehr
g AHRA gloldes A UedA @& 7}
Aol g 77t @& FES ettt oY =
o g wgoz tgd Zo] AHAES FREAA
oA dxel YA webA HjhAA 7 71d

€ 34ge ALsta ot

2 oH uo MM

=

¢}
—

7Hd 1:

(7h AEAEC] FRYARNA *e ol 93]
& A7t BEE Foietnat ske A, &v
Aee 289 TANME HY UdAd w2
Bt wE 7HEE o Bol 7ludth

(4 AHREEC] AEAALNN B 2o 43
3 1wt AEE Fstnat ke A, A
AL 289 A Y A @
7Rt 52 /M S o gol Zudd.

AYsoi H30A M1 20014 2%
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GRS

2.3 2l9lde| &3}

dg 2HjAE0] AFEA diF J|HEEE ¥
A (5 NZ OE &40 A=z g& gEz U
e Zlojz} 7ldiskd), 293 7|dEA g A
& 7IdE e AR 44 veld o &g
o 23 Zlolrt. o} &M o] AL JlthEA] g
o9l At ABAEAdA o & 9nE £
(Harrison & March 1984: Slovic & Fisch-
hoff 1977). Lattin & Bucklin(1989) €A} 7]
WsA g 7HE¥stsl ZldE EusiEg o)
AqA o & 9% U FFE 8 o
Kahneman & Miller(1986)& ]2 (Norm
Theory)E &3t 74| Atde] FHAQ 7|h&
FE A3, o] ZX oA J9io| F5E(S
AR Y WA Eo] Rl BFstn TPESE)
3 FFol Ate e FAIAY. dE €9 10%
ol £52 1000%Hde] B3 /5% BA3 50%9

70 AT M2 84

52 200990 B 71 Edo] dga &
A4 F A BAL BF 2L Ua(=10079)
< A% A ZHEE 50%2 o . o
o] FHEA o} sk 1% AV AR
A5 (FHFE 10%)ET Fal A (BHE8E
50%)9 1A o At Aot ole 50% #E
< o Aol 10% FES ¥4+ A8 o
9]9jo}7] wjFo|tH(Brendl, Higgins, & Lemm
1995).

ol{g =ol& AN A4S, Wicker $(1991,
1995)9] WEW ¥ SNEAE e BEE(d
g 50 ¥ ZEHA AXT G oA

< 7HEoly & ARYAC A7 AEA 9
oxY ¥& F3) 2 BR/ 2AHA ERE A
o 23H 277 e E ARG o A
A Ert oA A, g2 S99 ERd gl
oA aM|AEo] XA RE A4 dehde
L& 2717t 24 E d9 EALe ArnEg

(O% 1) dEHA0| e X2t £43 o]y

e 3%

-

il g

HYSAT M302 M1E 20014 28
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o Ade gulojt}, aHu @ $AF9e 28
o SlojMe 2 ¥t #4E HolA "r}. weld
Azt &Fdhs AR AL 7HEE4e] 9o
o & Wd 17te] BEEL 71F0|Y9 o
o AR (2" 1 #F=F).

o9l ¥9& Quelch & Harding(1996)3
Sivakumar & Raj(1997)9 AZAzte} FAlst
. Quelch & Harding(1996)& 159 ujdi¥
A 7HE gyl i =M FEAA e
Zo A JEEY 44 7HEUEE Q% i
71 HAQR e AR uiEdlEEg o 2 w
H R FEAA AP FBEY A$E 2y
o] A3E zYdvie 2 WY bl g 9
& FAMSHA Sivakumar & Raj(1997)& &
BEAA A G FHEQ 7F AdE E2Q3}o)
A d< & s AHE AN vl gtk 28
el Yetd o sHAIS: Y AELY Fujo
AojA AuAEY &€ FdFEUe uldA &
HIASAA A% AT ek AEYA
e R A AEES0] JHFE A AL
LHIZELE 7HARIE A o EASE oe ¥
< 49 AES AE 7HF o] £¥ F slde
EOE 24T FE 7 U mAd 73
7H7 8% SdEte Aotk 2y FEAA
o g ol YA FEEL olHF BH 2
Ag-3e 7H8 52 3-8 ATE + glom
2 2 A 7HEQsE g vtde 3¢
Hoh o 28@ AXd ¥t} o]3Y =9 9
Agtd o9 7Hd S AAstnat g

7Hd 2:

78 BEAAAA R X AN 4B A
FAN(E AR A, M08

218

S R R R R S S s

RENE

Yol #2719 AR o Ag
(£439).

() BEAAAA 2 Xl 94X 2R A
Fol(&F RS B, 1A%
FFl 2E A7 NAdSEG o A
(¥l&43]d).

2.4 7|tje] &4l

AEH $40HHE T dF 287 7)de
TR Ed dEe ¥ vAck(Bell 1967:
Park & Lessig 1981). ¢ X2 gg F&e
B 7IHEE iAo dFE nlPeg &
HIZHE Y] o] &4 Ui A4 g IA
T UMY 2 FX). dE £ & F59 &
AE Ze LA AAE HE A4 2B
8 Ztm glomz ARFAAV B BT Aoy
u o},

Biswas & Blair(1991)& #alo] @z 2t
e 744 A1d (Price Belief)® 233 d#y
A B v oo}, 28d waw, Fud 7

3 Zol Ajzo] FojAE EAZMEL 7189 &4
7HE W3AATE Ao, okge dal e
WE A2 Aol sle o #AE /M Ao

2 719 g2ty 58 A 2te aHREe
NU7HE % AA7HAY zolg Bt 9Es] 7))
g Aotk &g AEG 7150 g A4 g3
& PUE e AHAEL By PEen & 3
g8 ZEAAE P4 Aot} WEAN oj5e
Ho HEg A7 H9E M RolmE Fo
A NAE o5 EA7M ¥ vlmarlst 9
&0l Holth, whdel Fale] FErp R Aulzl
& ofuistA BE FEAAE 712 Aoy &

ZASIT B30 M1% 20014 28
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AN A 95X ¥& Holth. EF o2
Ao EAMA dd FA FA ¥E Aoz 7y
gt} wetA olgdl M e FA Fxit &2
AEIAET vlmaM dutdoez (ofuisiA) F9
g EAEYE ¥ oA PEA ¥
olth, oA TN, FAY Frrh @Fe aH|A}
EAA sodMe 2 2719 o|dFH &4 i
Azke] Z717}F v ALET o & AR 4
Aag?

ol =9& #A-HZ(Assimilation-Contrast,
oj3} A-C) o]&(Monroe 1990)¢] ZAZL. A-C
Ao Wr2d, AH|AEY 7HEAR e A, H3,
gz A7 AR 7ML S (Price Cue)7t
Jgs Fo} oA LA 2RSS F47 &
ol 74 E(F 71FAS, Anchoring Stimuli) %

Eaolo?: £dslTel MZ2 Y

Hlugitt, gief Foi3 7H4o] 714l 5o MY el
AAY A gJeW FALEFHZ A3l FolR 7}
AL B 7oz rdg. wde Afele o
233 g7 Foi2 74| ¥134 714 (Outlier)
2 49, e} MRS AFH 2 $4 )
& 3 £F9 AHE 21 vt sHgEhd, &
AL Foi7 FEE 159 FEAANAAN AA
A7) St 74 olgle g A& #A X3t
T Alolth, 1 23 282 383 V1EASE 34
3717F 2dsie. QEAN &37hed BRI RF
g BAR o)g 2HAEL Fo| HEE UE X
E} v @37]7} oA, m2A T3 714
qaA dzHoe fAHe] 23E B &80l 52
Aolth, WA o B HE Fad AB(A7}
a4 dalxe £439, 17t F8 ddH e

(T8 2) 2H|X} &plef I

el 3%

-

e 52 2

HMotatE

WY E

2) 2 Mazumdar & Jun(1992)& B8440] & AMzle] B¢ FAZIAS Fert BUHAL, PP} oo F
2 AgEae] yehdthe 238 20 v ok o A& AAHFA 43 AAAAA et

ZYSIE H30A A1Z 20014 28
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H| A3 )7 vehdt = v 7Hd 3elA %
Zo] 1 FAxe 2 £ BE A RS
9 BeEn o &g Ao sjiEn.

7Hd 3:

AFH 2 S B w2 Q’
< 3%A @2 2AEEG R
Aol diajd o detA w3 Ao

._4—4

B Ars 4o oAl (Within-Subject De-
sign) < AHIAT. ole oAM= AT upet 2

of &3 H7t an|A} A1 Aol opd ot
o JgA(dE 5o 2te] FRE Folste A+
A7te BARE Folste AR de FAdTE FE
45371 Y goltH(Fischhoff 5 1979. High-
house & Hause 1995& #%).

A48E 4% AFeze 209x Ay dyulA
3} 482 VCRe|, AEE+E &Y (Sony)9 dw&
(Emerson)©] 41348 (Pretest)s AXHAM A
HAder o de7EL oo o AR, Y
AFT WellA 7t JAs ] E88 AAE U
Blin, EAZE 7149 Aol7t AEF SAc] ofd
BEo| Zol2 QI yehtol gt

&4 0|9 Bty e 1717}7—3193 3t A|A]
HeH, Z47te Fud 7HEe BYFE A (Pilot
Study)ell X Addddztee] 7ldske 7149 37

< 93y, FAFHLZ dnj& VCRE U$169.99

Z, &Y VCRE U$269.992 HA=HNon HAz
%ol AMdEe B4/ (0dd Pricing) < 3431
THLichtenstein & Bearden 1989). ol&2{A &
A3 0] g B S VIEoR FYH&(10%)9
7HAR ST 1A EE ALsld Al Y. 7HE
8] &% 8} (Percent Change)7} Aul¥3}(Absolute
Change) Bt} 48|72 @5 o &3] uddcke
THANAY A4FHY 2AE floy, oY 7R 4
oA AvatEo] FAZIZ A vl &t D7}
3 HEatte AFE0l ol FHAE B
Mazumdar & Jun 1993: Monroe 1973). °k&
2] Kahneman & Tversky(1984)% Tversky &
Kahneman(1981)& 22 $59 714stetn 3
T 315 AFY A7t 8125 AEY AHEY H
T S Love HolAM LHAEo] 43 o9
= 7H49] ApdstEges v&dsld] 93 wols
ke 25 Wid vt o

3135

P

A
Syis:

Kahneman & Tversky(1979) oldlz &4
ol9Je] Al2]d A7|(the Psychological Magni-
tude of Losses and Gains)& A¥(Choice)2] o

& BolA &AF o]9fo] FAlo) Foi7] F3elA &
ARG Y g S0 AFRAEAA ($X.
50%; -$X, 50%)¢ £ tAH EH(FL =)
o i3t M3E B 29, &3 Aozt
29 HFHAHQ VUG Jepdrh. o] o
A, FEE oz g9 oA 71dgte] 0(Zero) Yol

3) & widMe dd/971e) B5g FEUSR 38 ¢

Sslth ol a7l £@

A *Jél/°l‘ll°ﬂ g Aot grigtr) Ho

€ Azte] 27197) g oy, dutAQl Rt FE4H He/Hrle] W5E FEA] 4L Re B =R AR AFE &

A o A AHATA ) WabAalA ALt
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= HElA 343k (Psychological Payoff)o] 0Btk
e Fo = vehdd utel &43971 3leE FH
gtk Blolt

olgig HEAY HIWL Uy Ze ¥
AR Aotk AR, ZEY Adge gukxow 7}
Az 4L HFEY B &89 24 959
(Trade-Off)7} 2= Kahneman & Tversky
(1979)9) A& o|& wd ¥ 4 glrke Aotk &
A, 7189 FIHeEe oY FEY A9E 34
T Yot AA, Wicker 5(1993)] mad 333
QA w3 RAAQ g o|7} Utk Hojr},
u2t & dfole Aed BAAE Bl 9
3t o]} &Ael 4R Aol digte] g F
&AL E AA A (Krishnamurthi § 1992:
Kalwani & 1990 #2). 3t} 2yxoz 4y
WdREe] F71A ZEel Ui B8P J1FPRE
U Foll, HEQHE &4 B9 713U
(o199 ZA4) 28E AT, o) F dFREA
A &4 o g 289 ANARPEE
1-103 Ax=2 FASEE 9T Wicker ¥
(1993)3} o] 7to] Q1A Lrid FA =714
Y7t (how GOOD they feel when price is
decreased), 7Ho] QIGAl Erhvt YA 74
Y7t (how BAD they feel when price is
increased)@ FEE 35t} ol F F&HUsE
TUE #AME 1 e ez AFdax @
. A ddtde (1=A8 $A oo}, 10=1)
¥+ F4(1=Not At All Good, 10=Very
Good), ¥Aol hslde (1=AF ymz gt}
10=vl$ uJ®3)(1=Not At All Bad,
10=Very Bad)8] 3= & AI&3luth.

US4 X302 M1E 20014 2%

&a)oly?: &4sinjel A

N

22 Y

A

3.2 dHEx

olE FEF A9 AT & dgtm] AgF
Q17679 ¢ 2 tEdAEe] o] s}
At A¥AEAAe 239 A4 (Course
Credits)7t 7 H5o|A ¥} AFg4
AEdAe 9A TEHF AP ZFHo] Fojzge
o, ot 5 44 (Section)d] FuiAtstel gt A
ol AFHKU.

Ad 1 A8 2AHE AvaEe] FEAA AN
o A% YA wt wgPHA AFgGREE
BAstestes B2dste Aol o Ao AR
9 MAARN EAME] B3 FedA. ol
7H4el ZIHEEF APATL AASle A Rde
WS AJAAQ A E s AFE MR
gol Wi§ &7 BEolt. olE sy HsiA
AFH Z2a3dg 53¢ 43H2¥(Interactive
Approach)& AYa{ch 2 FAHQA Axe o}
=3 2o

(1) 2094 Zg dHES AP) 9 g3z

g9 AN A9 E BA
(2) 22U} olmie 2Eel 2090x 23 dyuia
Jd dg# £A7H4 H4E EUg. Mz ge
3ol Fe YL el7] Sisid At
7V Fokhe 434 (Your Local Favorite
Store) & 7MYt S 8738
QRS ABEAL elvlE EANA
Heel 7k 7 deley 71F7d9)
W AZo] dgell Fojgon, 134 ¢
< 2% 249 7HE7te g ARol o
& QAN Foze

(3) Add ZHel B £A714 HHYE 358
3 7o) MEEY g NuE 2N
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t. d& Eo §3 A} dued €4
744 W€ $170 - $20002 AFE AL
o ABZ2aWE B3l A FAM
#9171 $170 - $180, $181 - $190, $191
- $2009) 37kx AEHSE dgEn. o F
ol AR} AR} 7MY Fokshe B
Aol 7 & FE(Likelihood) 2 T
A 84 1594 357419 F&(Rank)e
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When Gains Exceed Losses:
An Extension of Prospect Theory

Taihoon Cha*
Abstract

This study examines the phenomenon of relative magnitudes of perceived gains and
losses. Loss Aversion of Prospect Theory (Kahneman and Tversky 1979) suggests that
losses loom larger than gains. Loss aversion has been supported in various contexts
although there is some counter-evidence that loss aversion may not always happen. We
propose and test a modified version of Loss Aversion that accommodates and explains the
apparent empirical contradictions. We introduce the concept of brand hierarchy and
examine its influence on perceived gains and losses. We show that loss aversion can be
found when the brand is located low in the hierarchy whereas non-loss aversion happens
when the brand is located high in the brand hierarchy. This is because consumers may be
surprised when they face low prices of brands placed higher in the hierarchy whereas they
may be surprised if they observed relatively high prices for low positioned brands.
Asymmetric price expectation is proposed to explain consumer surprise. Impact of a
moderator is investigated.

This study has both theoretical as well as managerial implications. First, this study
provides an extension and an application of Loss Aversion. Next, this study can provide
insightful clues for the pricing strategy. For example, asymmetric distribution of price
expectations may explain why consumers react differentially to store vs. national brand
promotions.

key words: Loss Aversion, Pricing, Prospect Theory
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