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1990\t Zof vlAEIANS] duAgGo a2 AR Faol AVld ol F, AGAFYR AAte] AANBAE &
HUle B g7E Atk 2t AR R A3t Alelg ofd WgEe] wsteAld ek 2ARE d7e A

o QT B e ALRE,
o] BAS<) B 722AR 2 717 7S Agsde

IAWE, g)n geluAzt of BAE wAdtn AU, olF HFE7] Al

2 1710 1A e 2R $HE A8 vReR Lisrel 8.120] 98 72RES A8t $4E%= o
&7} go] gkEtt AA, ABAFY Axst oRSE (1) AT, (2) 2A%E, 223 (3) 71Y0nAzt 38E
B Ao Uegth B4, advuEe] ESE 4t oAl ez vehn rReR, ARE £F0| w5
$2 2ATEe] E T, ol o] FigelnAe] 4L niAE Ao vey. o2, upE AR vldT

E Ag AL s
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l. M

rhu

195060 7197493y shtEA dFE v
B4 (marketing concept)Z 7190l dite®
e ZAAAY 878 goRsld 1 &7E8 F54
ANe Mdezs nA&TEZ(customer needs/
wants satisfaction) WAlE 322 %(customer
orientation) & Fdteln sich wlAEAY] 29
olgf e AfAtEe] sHEUA 712 vAEA
2o #AL 7H gk (Deshpande and Webster

..............................................

1989; Houston 1986: Olson 1987; Webster
1988), 1 FAARQ! AAuRke A=A Fsit.
oo 74 1990l S0 AARAC] B} A
gy et Ag2 AR g i BP8Y
2 #7389 FAGHE 'AA I (market ori-
entation); 7del AP, AT S ol
g¥g APt gws] APsz glck(Day 1990,
1994 Kohli and Jaworski 1990: Jaworski
and Kohli 1993: Narver and Slater 1990:
Slater and Narver 1994,1995: Shapiro
1988: Webster 1988). "AIAAF, AdL ot

=2 Ha 197 6 AREEY 978
* ARAELS B =Fo 2o i dAdy i 74 o 4
4 BAA

] 39] QA 5 A Alg B ol Amae] Was 3 %
GeREst Hel BHRH(DS AESAY, (RS whEaY, deln 29U %7 BN AR 2

]
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ASAQ HHA sigeln niAH
2l 7H‘§°Eﬂ 8t BT} +
7149l AR o
¢ ZAse Ao2A )3
ELECY R ) S P I
(Balakrishnan 1996), 9§41l (Hayden 1993:
Raju, Lonial, and Gupta 1995), A8l29
(Au and Tse 1995: Caruana 1995), =A|v}A|
Bl(Dalgic 1994:; Norburn, Birley, Dunn,
and Payne 1990)el% #H&Ho] AFs|on
T3 43 (Greenley 1995a, 1995b: Liu 1995,
1996: Morgan and Morgan 1991), €7]
(Menguc 1996), 22E#%delo} (Atuahene-
Gima 1995: 1996) & <Jeiuvet A7AEL A
e B Budedd. AT Fue d7AE
% olof] gk AEe BHE Holu glon ey
=zo] TREUAHAGE 1996; HHEH QMY
1991 <FM3 & 1995 o847, &%,
# o] 1996 A2l A4 1994).
TEUAE EIE 1o tid 7igle] epHE e
& TIHCE AR oF] o]FoAER Q]*m—l?:%
BEAT7] HeiMe R, & AMEe] 9ol %
gelojob ke Q14o] 2 HFE] WolgddA|xy gl
o olEld AMIRIES FAlsk: Ul rlAI” (internal
marketing) & AMY|271Q9e Zo] 99 940 &
8] F8AEE 7149 A fo gL 288 Ao
dH, e5dAME FEY 1eyslog st A
F 2 AulaY FAgEe] HESEH AF 9 A
vl P} o2l Afle ATt A
Hl2 1 A EGE 719 olmAst Fejejatd
o Btk F8g aQlo]l 2 & SItHHYF 1974).
olg{gt 7Idoln|Als At Fe] HMA wkgo] g
< Fo24 7199 AT Jgke wA T, dx

r_.u

]
ot
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Aoz 719 Ael7kA] dEE mE F glemw
98T F8F d2E gdddivin & 5 Qo

AF7A o] EoF AFEL YRR AR A
71473 73t ANAT|AE gEAY
(Narver and Slater 1990: Jaworski and
Kohli 1993), AHIw 5 U4 wisfglse] ot
(o171, *52, 7 o184 1996) thal T
o 719 Ao A A deTE AR
A oYz o] A7 A& 4 o), Agwt
Z olgldx oy Wert AFAGg Aajite
BAE WiAE Ao godr,

ot & AT 7R % AL AFAFTE A
Hzte] BAE wiNste WFE wusted Ao
o] ¥t FAReR *130} o3 2o

A, 48 A7 Jehd ARG Ao
Atolol|l A AlfimtEe] ZHRAQ] widE-S zAGT)

i B o e e Bt e ] =< i B
qgE glgth

AR, A8 3 AR A 71dolm]R1e] 7H
HAQ g EE AT

A449

n] x| =

SR, AAGHT A3 Aol AgRE, @
ANE, 3 Adelrle) qge Ause B4
Q) 28E AUy,

Il. 0IEH Hi

2.1 ANEXEYe] 7Y
2.1.1 NN B9

titte] A FAAS (product markets)e]d 1
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% 7|olnjx|e| si7hH o

Aol &7 (needs)= FHEH BAZIAE el A
2 wotoels Aol AEaA L 9l
o AR gAY & olefdt AlgA A Fad
e} A" 90ddiel A, Teln dHA A
GH o }a}z & & gdrt.
AEore] tlEAH AR Kohli
and Jaworski(1990, 1993)= viAHEEH 7|&
Fozyie AAAFHY Mde EFctn 719
W okt B4 92 Ao FAAEFHS ¥
gt AgAEAY g vs Hg3
olE AN Y S EA ¢ mefe]
wdste AFAHRE WA (organization-
wide) el N F&dtn, FE2E FEE ZHAA
of IFAIY, 1 AFAHE daf AAH oz wE
Sate Ao FYsAtt &, olES AR
S FAstE A 7R EsAEeR (1) HA &
9] Al R AZ(generation of market intel-
(2) A A B F(dissemina-
tion of the intelligence), (3) A& Xl tjd
AAA w2 (organizationwide responsiveness)
< AN, olge FEAEANIAE 71 F
2 anageirld nAe xd¥ EF(verbalized
needs)¥5F ot 13}19] £-F(future needs)7}
Ty, obgd AA(FEAA ED) =
o)x]E 9132 29l (exogenous factors: 7,

HE O
SEEL:
28T

oy L

ligence),

AEIA, 71 Sl Wd AR TZH ok
ks o5 FRAZ] pHAY FAe F<lo)
ofdn, 71 RE FAdA 7 FEER HEA

E%o a2 ‘I‘ ﬂaﬂo}: Uh;}’-ﬂ %E’_"/P.

o] Rof o] AG FHL I £ O AT
AE9l Narver and Slater(1990, 1994)& A%
AgAAE (1) AR (customer orientation),

(2) 7AAAA 8 (competitor orientation), (3)

FEASERITTE x0T ®1E 19984 2%

27t 2% (interfunctional coordination)®
A 7 FARARAEHN Aostar, nAT AR
o e FRIYE 9 HEY JHu A} olg
AEo Zlxg BT 23 & 5 93 2747}
X (superior value)@%9 F8A& Zxstn 3
ok or|A mAR g mAelA A &H e
& 7 E ATE 7 UARE 2 osiske A
% e (Levitt 1980), sHAEHE 1
TR opel mel JHQIA Wisheh AR 3o
gt gElAe vldge AT AR E 2iEE
gAg AN st olsjsta qlojol @t
(Day and Wensley 1988). 7ZAAzlx|gko| & 2}
AL G ZAAALe] E - ok 8 ZARAL A F
< olslste Zojth{Aaker 1988: Day and
Wensley 1988 Porter 1980, 1985).
M 2ol FERIAE ¢ B e hF
25 98 719 A9E 2gEA ol&ste AL
ofoj gt
Narver and Slaterol ¥Hdte Kohli and
Jaworskie a9 WS HFzAWYL op
FEAAE TFste B WA sefstan Sl o
Aol FgE vjA)= JFAQ FALIEE MY
Mdo mEjsigleng B AFdMe AR
of tidle] Kohli and Jaworski® #9& wzn
A gt

T3 H

2.1.2 vHE)AA 0 2 BE] AARR| 8] 0 B o] why
7144
1950
e e

NZEFA oI HEAE odeE
ool A tiFE ulAR A0l FHsE
A EFEE
satisfaction) WAl 12A 3 (customer orien-
tation)olgt & 4 slom, ol nAANF #AYH

{customer needs/wants
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Soleh @ # vk l9EA BAgl e
NZAFIA Fgsted Hlsie] 2473 %az;i
e 2 &30 242 F1 gew, s
A 2AE 2ANG, AAE w2 uw—.?
T 5P olYYITHIBE, oI, ©ER
1994).

ols 2] sARANL BE 199 (e A
BYEL Al WS vgAd oldo] Ho} s

g wg FAEd(abstract) R B2A A9
Hotn tgd &9 Bih dERe A
tM%‘ F e FAA WA S 5] 23 u)

2 Bk AHA Wb ygoR sk AYHE
ol Aol A7IHo] grh(Barksdale and
Darden 1891; Kohli and Jaworski 1990). ©]
Ag AldA, an #2374 "eAdol 98 1990
ddl ol 7129 spAg AN Hlete] B} AH
Holn] Akl ZAYAgozAM AZA TN A
dol] sl =k ARAEA gL olHE
Az 2 AR Mo a4 28 2A4A,
agin nAd gL Fe AR BELAENMRE
zelsta gl
3 A5H vz n4e BAH
HAFae grEton,
K
|

fr

\_‘

Ho
=g vlehe] 244
WAH oz neleA] Bed ulsje) A% %
a9l ¥elel HEUNE EPeel By o

ox -4
flo alu

FetA Fedetdm, S AlHE A Bk o}
Yzl dge &3S ¥dels B 39
7ol et,

ARG Adol uiARAE] el wls)
o ofwg Aolzb gleAldl wWidle Kohli and
Jaworski(1990) & oh&3} Zo] FA4slt)

A, aARA o] v sl 24 F
T Ye A ustd ARG N9 2E &
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A7t Fojgtd AARRE FEstn, 2R A
EE ARA7IY 19 wE g she
A Agrlwe 9guE Wy Es
1988).

=4, ARl $84E AUAA Zzd
nAIRA G ol Hlgte] ARG L ol EEA
FrEde 244 ZE 27 49L& Aok @tk

€ 9rlE 71 glen, g2 o#d HoA ujn}
A® FA A AZR o] MEEE ZAFo] QT

AR, ARG 7189 upAERIEEA e g
ol 23 e 61741»2— dojA aAEs aAE

AR
o ¥ FE 8UYES TPt B} HE 97
o A 23& Erhe HolA B #e A

F#e] 284 (broader management of market
orientation: Park and Zaltman 1987)3} ¥x]
gtin & 4 Qo

o2 AFAFHL g AFH Ao} v
FH AUE A&HE 8T F A & & ®
v ofuel Abgle] AlelA ) AlEA dY 5o x23
Zede AnNd F e 2% d3dom=z
(Aaker 1988: Kohli and Jaworski 1990,
1993 ) 7I9+2E AIZA A 22oz W3
AA Wte Aol A% A48 n 9 2y
HA AES S5ty B} wigd g Ao},

il A&
3.1 A2
£ dFedM e 7129 Ao g

AP g3hel BA Aol AdEE naw

FSHSEAITY M7 ANE 19984 2%



Al A 84 nHE »( 4 3
H6
719 o1m|A]
(38 1) o2y
Z 9 71gelu)x] Wzt oAgEE & AHolghe 3.2 7HAAE
Aot A (¥ DI 2L ATEES AA
aFaAl gt 3.2.1 AgRIg 2 AR RrEe] #Alo gk 71d
B Apnge A gl aAgEg B3 A
BE AnAANA Hed, dHozE AGA o] 71gdol AFAFEE FrgoRN FFHoER
R Aol AldRrE) Z]ie|n Al g 0] ZIdske Ade AR Aagn & 5+ e
Aoy AlYerEy) TS 9 ]ﬁo]u]z]t A o, Kohh and Jaworski(1990)+ ©|& Apgdq
2 ¢83le #AE g4y FIFHoE A Z ZHdAMT Aty Aok &, ’\P‘o}xlzé“é %

of 7lg@te AR é@ﬂ"in} d71A 71949l TUF 2EFE AMEY AP], ARNE, 23EY
F2A0 APE nA%EE E3l9 @ysle Aol o] FAETUE Holg. 53] Zeithaml, Berry,
o Are] g ATET 7)gdelnAle d¥%  and Parasuraman(1988)& Adlx71el A
A= 18 $EHE B o|FolA R A}%E&é AHIEY A7l AdA el 2 E9) dag
- A3 a2z AgelnlA] —» Auzie] AFAL  mEe] MRS Ao EN nAw
HAe vdod meista] gotth ol#d dAyw  Fi AWE AnA] YEiMe AHIRES
A E(constructs)7He] @A Wi =A= A ot dhm s en, oe AFANE F7EF
VEET A AAEr, o 24 7he¥ Aoz AlRHT
Siguaw et al. (1994)9] drAFANT AlF
AP At gotd4E AEEY AP, AFT
= 9 27E59 5 2L AYUE SHdT 9%

»

A
%
%

ki
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ols4 - Y & - 0/8]

= FAH A5 ARIARE ATl AeE o
gkon, 1o 7193 AMIES ddes fARE
ATE T8 Menguc(1996)8] AFdAE A%
gAML BujgEe] A AR Lo e
olAE Ao UEyTh ol2id Alne AMEE W
FnMoz sk UlFeAE  7Bd(internal
marketing concept) #& YA|sh= AHo|tt,

T JBAQ 719-E AMLER dtolg aluEnt
ozt A&AQ AFMAE st=g BrI%d 5
e FL Y ANREHE FEdda g
(Kotler 1994). 1 A#HE & 59 1ALH
& ARde ¥ FAY AFY MuAE AT
A =Hx, aAREL 7l B AAF o]
HRGFA e Aol

o] &7], FE&Z. °182(1996)¢] dAFolAE Al
BATE ATt 5ETE AHEREO] EolX|n
AEtEo] £E4E AR AnHe Ao vg
U, ARG AFzke BAl] glolM Atgwt
Z9] o7} & (mediating role)°] ¥}, uizt
AL EY FARAE xRl UFuiA
ZHo digd HuFPAY Aol aTdETE
M 8k Tt
Tk B deXe
H3E SAZ 2 22 7HE

L
=

ojge

A
El

oleg YAATe oA
RELE S

H1: ARRSS B 5248 Aldze

=o}x Zo|ch.
3.2.2 AFA T nAwEe] FAl g 7
Lusch and Laczniak(1987)% Jaworski

and Kohli(1993)= 2749 &3¢ H3E Zo}
WhS-3le AR EHQ 2AELE A4S Hg ¢
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BHEAF) 7] W] B 52 ANE 4 ¢ Y
I 3k I Kotler(1988)d] whaw “Alxx]

ol nTrE HHEFE Fudd GP%H].
g EUE Kohl and Jaworski(1990)
A Hert 2255 AN A n nY
2Z5EHe ‘i‘l%:rluﬂﬂ Eojdtin A|¢tslact.
%3 Desphande. Farley, and Webster
(1993)+= Kohli and Jaworski(1990), Narver
and Slater(1990) &9 @70l 71Zsla] A]3x]
F3 (AR S Adesta, PIMSE 1Y Ax
] TAE F AEATHAEE o]ste], dEANY
= WAeg JIdEs, AR, A 53 A
Aaztel #AE A7 AR aANGFAY 71
AR FHZ A B () A JSE wsidY
123 Slater and Narver(1995)& AR g
Aol & dF2AYFE nAVFo| Folgm
T
ol AFANE 2AE Fu B dFdMe
AA G ngkEe] BA st o2 2
< 7Hde ARstaA i

ar
>

H 2@ AZXgd 3ot =
=0t Ziolct,

3.2.3 ABAFEH ZIdelmiA Y Al B
7+

71992 At8lA 7]¥(social institution) &2A
2 ALY Ads FEE wtte] 1 A7t As)
Hrh(Bartels 1976). AFAA AA AN 719
< e L& A/ ANMAE A AR
AZgezm 7199 A ojRAAE, F nYy,

TEAA, GutF, AF, AL, BARe £3E

BB 5272 ®1E 19984 28



AFRBE 57 AREE, DAGE 3 Jloloixel ik ofg

F3A713 2HE 4N £ glov] IAe

=z
3 71543 olajBAREC] &3 Ao pEY

AEAe dagd e w88 58 + A Ho
Aoz 714 AYLHE 5
o, nAdA Bt €3 /A AEE & ¢

™ (Kohli and Jaworski 1990), oo w2} 1 7]
He AR &5 wdstn Al 39 @ &
At ol & ARA Al¥H(social performance)®
A dE AbEA dae] 24e B d4E )
dolwAZ Jebdth (Dutton and Duketich
1991).

ZIgelmAls 2 719 sl BAAEY AwkE A
ZHoverall perception) 22M 1E2] oJALAA o
9= PR (Riordan, Gatewood, and Bill
1997). dE &9 1 7149 A|Folu Aujx9
7R g avjzbEe] x| Ze] 4FE A9
(Klein and Leffler 1981). 72|2H52] <A1AA
(Gatewood et al. 1993), FAFEAAES A}
2% (Milgrom and Roberts 1986), 28] A}A}
o fa AMIES] HEs 5o JaS A B
HDutton and Dukerich 1991). & o|n|7|
£ 7M1 71 37 S A4S v g g A
H
o EF oj2d /e tFe 2R A (trust)

Fa, ALENA ARAE 2 da, B2

714l ARAFE L 719859 dae] He A
e} a7 7ide] b FEs 283k sidol
o oA AFEA %ol Kohli and Jaworski
(1990) & A9 el HAFuAY /594 2

FEABBRIRTT x27A M1E 19984 2%

g ARAFLJAEAA] THAG. 719 A%
AFE =84 HFaA% FEGAIA 2 $-9
& 7HE FEHoEN o5 TIF oA
=9 T2 BAE s LA s FIHo )
dololA & AE + ot

ol AFANEE ER & =7 g 2
AN E AR EIHR JIdelnA) ke A4

st o 2o M e AR e

3.2.4 2RI} Yate] FA ) gt 744

AT U5 F28 294y s aAnE
BYorA, no] x| HW ukEug 7
ARFH7E BAstn, 2 719X Agete & g
AEE FolstAl Hm, Agate] AFES Fnd of
& AYHoR QI8 FAE 9 7golA =7 y=
of 2xeg st FAEH(Kotler 1994).
Fornell(1992)& W% /H¥Anzts gatez
oFoxl nATE i3t AFE gl 29
9 A=l AR Agd, gy
(Swedish Customer Satisfaction Barometer)
€ ol&stdq A uANEEE 2PsEy.
o 523 o] wEIH nAe AR T}
Atne 28 &o] Zasta, FAE 7Y
Bool wokAs] Wi At FdHe Ao
e

¥& Slater and Narver(1995)E A| |84

EERESES

°f #& GezAdss AV FolAm, 2
A vt soiol Fdnta stglon, A
NG aANGeR st dRI19E
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o424 o ol87

422 3 Desphande, Farley, and Webster
(1993)9 AFeNZ 7I1g&Est, nAAFE, A
53 AAAHY BAS 97 23 2R A
o 7143 AlgATTe] F(+)d BAVE UeE
WA §8, Fornell et al.(1996)9 A+
dME nATE F=rb ol FAEFH (word
of mouth)& 4< + U3, IARIE(customer
loyalty) 7} EobAttn 3ttt

olg|d ATANEES EUE 3o B dFdME

aAwZEs Aziziel A ddleq U Ze
7HaE AAE AT

.
&~
(1}

24t
olct.

Jpd
0
H
N
HIr
ujo
>
Jh
0x
i=]
rir
Hir
o
B

N

3.2.5 AHRE, aATE 9 J|holr]A #
At £87Hd

o] APAI}E(Kohli and Jaworski 1990,
1993: Kotler 1994: Siguaw 5 1994; o]£7],
SE3, I o3k 1996)A4 719e] AMITES
de stH wEe AMES BEo 943 AF
g ME| A A Fstd nAE WEAFR, 2 A%
a2 71del dg mAES  HEE(customer
loyalty)7} ¥olxln Agd oz 7199 AdAda
7t Azgde Aol A waA AT £
B8 MulaaigdA AIEY BU1RAE B2
= W¥-rA " (internal marketing) 7ig°] &
Al 3 Sl

@m PezT AA5(1996)8 AFET ALY

tEy pATEe) H(-)9 FAUL ekt
?xk° o]z verd d st @iz

A7}
F4E dsto] Arg9

)
o
L.
go) graANE

A7k
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3
HE 3] IH?& 57]—1—01 9 ZE B
datn, fEo] 2AFHEETY 714
5388 E?SM A EC] 7199 oledt
AAEHA =E nANEE A3} Bo g2
golA & Zolx, AAHoZ 7|9 A
£ 3tA 2 AHold
b oupe} ol ’\}% —;—‘? e fg
2 o|Rojx]d
Aoz Hr} -r’éﬂ THE %
o|.(Kotler 1994: Siguaw %
1994), of Hlgte] AL Hrt ] TEA|
1A =™ 7‘]*"5’5‘ ALY 957 fEo 74
E 3 (word of mouth) S22 st 7|goln|A]
7 AnE Aol (Kotler 1994). 1 AH=E A
" F& 7oAl Vgl U@ 598 2%
& B3l 71dgE ko] FAH ARBA AAE
g F A & Fo ol Z1gdelnlAst 2 7Y
o] 2184 A7 (social performance)d W37
o} F-o]tHDutton and Duketich 1991).
Riordan, Gatewood, and Bill(1997)& 7]¢
ojuz|el AIES] ARTLEF 7| BAE AT
Azt 71gelvA 7t £& 5 FAFUSo] o
H Al S (intention to turnover)7t ¥ Ao
Uehgth o AAte oniAE wA #H7HEE
£ A97E& #A #Hrksle Aoz veido, 2
g 71golnlA e 710y wjEAE SUAA et o}
Yzt 7149 olsldAAER AdEe] s 71l
+34Y orlAlE ZHEE AFTHBoyle 1996).
Z1gdolul] & 1 7199 AMEEAA FHA

o 2
Hi
i
o
=

i
J o

X o o o
_\.L

r

Bir
ot

o

kR
5
wy N

4

lo et
b

S
Mt
i
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& AHEE 3L
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AERISAD AT} AIDES, DH0IE g

3! 7Igiolo|xle| oy ofg

oAl (extra energy) g F3¢. F& 7|e]d]
AE B U4 AMEE(good people)d ALY
FialE (partners) 2 #9138t Al 391 2=
YPeol FEFE A a5dA FUE gk
(Dutton and Dukerich 1991: Jacob 1995),

01313} EAA S E o AMUTEE AT
Z1gelulAl e 84 AndAY sls
-r%%‘;}. et B =EdAe oe 22 7Hd
& AAstar gt

H 5 AIHSIS BTy} 5348 12052 =
H 6 @ DASUE Moo} £84% Jlgojoins
S 7

H7:Jd

4.1 EE2&A|

2 A7E Y] AsiMe 7IdEY dEd
B v Bagd, 4 719 ARRAEY, A
o, AHRE, aARE 9 J]deln|AE FF
71 ted 2 719l o - AYES dHeE g
o @ A Ve RRH 29 FREHAE(key
informants)e] A& SHI=H '3}?10“”]. 2
719 299 SHRAERRH £ gES Hde
o 1 71 #e A52 FEsatt

2 A% 28 A4S e AT 2R
o BdE wol7l Adde Z4 719 S

FEASERRTTE 1073 HM1E 19984 29

7 BEFE vl A sA R 24k dAIZ Q1)
2 dFdM e 29k gide R dAtt Jaworski
and Kohli(1993)9] Apelyz 7|dEZ 29
EH"‘ z2 ;‘J\FOPC’# Z} THE g9 299 g
of BAd| o] &3ttt & AFMT 9
o ”PEWWE 24 712 7o) e g &
BAEY SHAE gt 7 7YY 3
Hego g o) gatgi

& Ao 2ol 719l B #g 2ALE dhe

A% 719 9HELERRY 434 g2t 293
p=k=4 = Oﬂ_'TLz}_E ] 2124 :o‘_.o_ 7Aoo E o

i — L 0]

03
ofl

%%ow Hetg ot =7 #HAE d9sin g
28 843 tg HEAE 99, WE, L FAX
g ol &3td] wiEAth T 71 A BN Z
A% dAYE 7 B 97X zAletnx ks &
Aol i) vzd Ade 35S & 4 e A
Eo] SHIES FAAD(AE B9, 289 AS
24 A4 Ze ARAF). 9459 49 e
HHE frEdly] Hstd SEAEdAE FF3dg
tleg BAoz A zatycl.

2 38 el 2 Mg 2 A7) 4 2

g 2007 719E ddoE 3o 7 JIYgEE 2%
4 % 400%9 HEAE WEHY. G4 $H,
AT 9 FAXE o]&std 4E3uAE 3+
fﬂ 243 % 386571 F4EHAH (35S 96.5
%), ° & &gl E4ATAY 2] & AY
2 xwou 44%) AnHog Fe 34238 #
Z19EE HHFE We] 17170 71dez 749 b
ol Al & widte] B AT Mo o] &5ttt
£ A7 ol8d REI/IFEY S ATEY,
Z 171409 BEYG Fo 1996€% wjEdr)g
Ul 100001719 el de A-$7F 9070 714el
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olEY -4 o-087|

(E 1) B29 Uty &4

fE AR IR T O %

Az Mu} A9 A

viAE, 713 108 55 163(47.7)

2554 71e 112 67 179(52.3)
27 220(64.3) 122(35.7) 342(100)

A 11 10 21( 6.1)

e, A% 32 20 52(15.2)

. By 59 40 99(28.9)
A%, 2 81 33 114(33.3)

Bkl 37 19 56(16.4)

.| 220(64.3) 122(35.7) 342(100)

1d0]4- 53] gt 21 19 40(11.7)

5ol A-10dw] gk 60 32 92(26.9)

N 10d0]3-154m] 84 41 125(36.5)
15 0]4-201d o] 2t 30 20 50(14.6)

20 o4 25 10 35(10.2)

27 220(64.3) 122(35.7) 342(100)

0Z ez 197 115 312(91.2)

& 2 3E, AFYS 19 5 24( 7.0)
Ink== 4 2 6( 1.8)

27 220(64.3) 122(35.7) 342(100)

% A 220(64.3) 122(35.7) 342(100)

1, 32 F 50000 7ol £& 71gdel £ 787, B Holyl yRd, ® Ao FRAAE Fest

100tk 719l &3 7199 = 3070 71t
EEo gty EAE Jehd (B DN & F
A%l £ Ao HFHog o8 34249 &
gk Folld 24345 59 o4kl 302%(88.3%)
ol L F 10 olde] 210%™ (61.4%)9 @
O EF HAFRo2E B ool 269802 A
A SR 78.7%F AA3E. WA dlEE
o $EAE0 Aol &% 719 #aAE o
= AdzE getd 4 Sle =

o ot

¥° o
U

A [e]
TEe 1
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4.2.1 AR A
A9 % AT E(subconstructs)

o slEste HEAE,, HEIF,, ¢ I
Bo tigt wg, & EHs] Ysteg Jaworski
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AERZAD NI} AOHE DARHE 9 70[0[xle) oirhE o

and Kohli(1993)¢ Kohli 5(1993)9] d7ejA 4.2.2 AHRHE
|48 YREL A 4 - MYGse] 4 d7w

A5 delel of B9, 87 B 2202 194 A
?50

olFA HAAE 219 HEA dg s1dA 3 and Kohli 1993; Siguaw % 1994» 01%7}, o
g e YA eE AHRAE AAstd ARgE B2 3 ol 1996 £). Jaworski and
< 7% - Bgsitt. 2RHoR FEPE BEo]  Kohli(1993)& AMIel A9t 2289 9 34}
Me Al mhet Lolgole onirh debd A2 o HAAAHE Fow APTES ZAFAm
b AW, WS FARHA BoledAle EHEE Siguaw §(1994) 54 051?@?%01]/\-]—‘:— AR5
AAlste HFH R 5 B4 G FE o] AESY AP, ThE g9 28] 59 ¢

A7 FEANE AR FEE5S B8 Te A4 2 AlguE 299 °§ 2 FAE AF A4
gted 570 £3S SFsta, FEe g ¥heRE #HE PAIE Ao Uy T8 o847,
JHE s olg= Qalel AERoz 64 §ED, 3 ol84(1996)S ZHGFE Poko
T olgsidn. 1 z7lde FEAGgE 2AKEA AFEAH i eE A Hm e F
ol g Agsiglov SHAE YA ox @ FutEn BXEX J%E Jaworski and Kohli
B % 7t AR FES Frlete] AMETHE EA) o

A8 /v e FME WA 3

< 9uldte Aoz wolgd A7} gl fadrt,

ol A BEuRFds FHoZ #signt E dFdME 9 ATEHET o}y AguE
Ztzte] 2L THHEE AMgstd &Fsde 3 @AY 4dFE ¥ Churchill, Ford, and

o, AF7t 5255 AR F5ot 52 AE Walker(1974)9} Childers et al.(1980)8] =&

oujgth, w3 FHAEviT A Al FHr|Ee] & FaE o, TFEY, HHL AE +

Fold Aolmg, AL & AY D9 (business  t@A, SAEA, "Pﬂ ARukE 2AEQl Zol

F

unit)7h 25" A A HEFEES 44zt UM F 134 dEoz FAE THIEE A
3 7P skete Al AAETH SR, APRZALE Boto] )9 fAlSAY AR
Al A stakd el dig 325 o g o] Zud 209 FEE AYAn FFHow
2t} 11748} &Eo] F4d o] &=}, o] Aoz
BuRE AE/Au 29 F4%97F 2/58 vlde] 278 AF/AuA EAE st $YFHAHAKR)I 1

¥F | am mzem qezaE Ase R5E
- FEPAHARI 7Y AlAe] BE Sl B3 EE k] BT 392 AYste FAxE
HEDH
Buus ‘I‘F/]ﬂ}‘}‘()‘}’%}‘l‘)ﬂ' AE/ A 22 LA 3] SRS w28y o)F AV|Hes HEde 3
10O E.‘—‘ L

1 97 AaeE L o R ~ 7 9A AuFE EL oo FRT : %o 2E AnddE oo
Rajaigle)

SEEBHT N273 iz 19984 2% 167



ofetA -

gA] FRHA wdg e uiAlEs] fste} A
A A AHRS FarES 43el%n 7
g A& AABA

NATEE 237 9259 dE B 2t

FRIFA AR S AMIEL HEE
ARk Axrh
LAY AMIES BR 2 A &
@A

o2 AHEY

(1: ‘%3741 H3ppe T2 old s 44 Aol
e W IE ol sRittn A7 A
olt}, : 1 49 Az E 9uE By t)

A & O
FE L2
=
3

i
2

4.2.3 2%

AT g0 ATFHA U7 ‘o] gobAAA
BE d7SdA aAnES S AT A

A

AEs 4ok B dFdMe VIEEd d7EH
(Cronin and Taylor 1992: Parasuraman,
Zeithaml, and Berry 1988, 1994)& EU=Z
dto] M| 293 AzYd 25 398 F Ue, 7
FAZZ FAE 1Y FFFEES MEsidx
APAZALE B3 5709 FEEo] Al E AT
ARHog B dPdME El—‘i }—5,‘—% %@‘5}71
st g HdEYECR T4

gatgion, nA g & ’E}O] e o
7% 8] Ag A9 57_711‘%'}%‘— HadrESE 4
Helzgtn 71 o}i}— A& At
aATnE ZH 01%51 FEE9 d oy
Zis=
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- 01371

YRGS 2AES
Mol ANEY 478

FelBlAte] AE/A
FENAFE A=At

SRS nASE Selgake] 7}
Aok AF/ MBS ol

: ?Jﬂl HaprE
DA Hu

oo ge

E& old sptin A4E Roltt,
FE EL ol tn A7e Aol
ZE HEHIE ulE Rosignt)

4.2.4 71delm)A]

710l 1% AFgrEe] 2 71del dis 7iRl:
e A FAE Lt Aolth @ ojdw)
(1994)) w}eui 7199 24, 44, A
ol AAA Hkol 1 7ol diE Aztstn ¢l
ofd <ielztm AHofdrt. old] wWaW, 7]¢fo]
Az w2 2 7199 34, F44Y, A Sl
AE 8A5d o8] AAHE Zelgn & &
ot olzEle 7|gelulAle] B )&l ATelA
ol &8 HAxET FTHY JHolnAE AF2l,
A8E Ag89l, ARUYAIALY, A9 F
o v 7k 8Qlez BRIt
2 dFdMe o8 EdE 743x 187 3=
& ol&std Jdeln|AE EFAstuat St
Yol Al AFE uhe} o] ZVHEAE o] &3 AL
Az, 7199 TW]%

s
& *”147} »EOHL /‘} = EH

=
o
=
L

9]
ges

30

h° et

=2
601——_‘}‘1_0

gg—oﬂﬁ x1]94/\] 711, 4&49—;% 1770 5ol
o] &5},

Z1delmlA] S SlolMm HA &
AR 71gelnlA] HEFFol 47 olel

FEBBEIT 27 M2 19984 29




ASX|EE Mat o Al

£ 7oA AL

ek, 719 Al el
GEoict A e o
CER ERE-CE

Adelald 24¢ Akl A48 B2E o
e 2o

tdidEe st 24 A A9e dds
o e =t
t AN S S EAre gedel

: %174] HaleE 2 old 7Rt A4 Holnh
D RA HasE 2L o9 Jitn A4 Aol
oo 2 9] BE ARAYE gniE Foagn)

4254 3
71EGTECIN ARE S st FE o

507 Hx8L ey, IdoldE, WA

AE ANFAHE, T E 5o 9P ARH

Anel 83 21AZE o188 AR Yol
oA, FL o)HF 2 HARH RS
2ol o0t QUEE AiE 78 B

2 dx2 3 RS,
2 ApoAE J1E ATEN ALY A

BHARE FAM 7P W] AHEHA T, o
#A0] ldn wEHe FEES AAed v%x}
€2 stog FaAd %%Oﬂ o8 HzAgel F7

3

SHES ATt o] AR 271l 67 F29 7
HARS Agasn AREAA S0 AE/
Hulz g6 tg G2o| 7olrlAE B @
23 §ApsE Aol wddel AT, A%
Moz 5l FEL o83 478 2Aa.

EHBWT 5273 H1ZE 19984 28

O, YIS 3 7|%ololx2f opfE o

T3 T N1 (F2 Aol &3 A AA
9 e 4408 Pskee dAE
Fol SHEAERY 84 HHE JHaA wiARE
= sl

BrER0 ol 48 P29 o= e Lo

* SESARIRIE) Brldolele

FRBNRGIIRIS B 4EE
* SRR AR REL

(1 : 944 3k 52 oo 7. ~ 7 ¢
2FFE E& ol i

Relasich)

A4A A
3 e EE HRAdx

V. AEEY

5.1 Hzo| X

2 dFdME g5 o4 d A4Ed o
3 294 (unidimentionality) & #AZEstn
nomological validity® %717l 913l9 Singh
and Rhoads(1991)7} AAF HZ=AHA (scale
refinement) AxE wgic}

5.1.1 2¥AdA £4

) 12HEY
AA 7F AFAYEE A3 A (oblique rotation)
Ao ol 4% % (maximum likelihood
method)oll Azt QAEME HAEATE. o
o BrlECEA Q1AM 3 o1, 811 ’54_

B3 (the variance extracted)& .5 o]4& A%
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ol 2 &0l

(& 2) 1A2Mdn

A7+ (constructs) HxYB As 484 a A5
4 1 AT
0 Au4s 5 a1 4 7885 |
e (el 5 4 8142 (.9287)
AHs 6 6 .8690

A 11 11 10 9472
aHnE 9 9 9 .9427
71 ele|A] 17 17 17 .9539
ek 5 5 5 .8910

P ARAEE AA 2 @ o AF

3l tH(Bagozzi and Yi 1988: Challaglla and
Shervani 1996: Singh and Rhoads 1991).
519.3’9@4 <E 2yl vehd Hpe} o] AlgR|
3ol el BERER FRuRY FHY
= FolA 7—}(2}( 1748l 5ol Ae=glon, o
# FE gES disle AFPRALBE)E
ZAb87] 918t Cronbach’s o8 A4kslsact.
AN AITE 2HFEE F 179
o] A4S AATle ASZ Uy 9=
ATk (F 2)ell VeRd ke o] Mg A 3lA|
e 52 AdAZ ¥ HF g5 £5 72
g AHA e 99 sHgAG 2 o]ido] Ho A
g4l & Aog veytt, olg #ie Iy
oAl Eol AT oAl Hatdt 76859 vlsle
453 &2 glolrh(elg4ant Y 1997).

g o

1A ZHE AR SHFEE distd d7H
H2 B gol¥M (confirmatory factor analysis;
CFA)E AN GA o] BATH A vy
e AA e dEEL AAHNY, 4 &

170

AYE G274 HAHHE e J A
=2 #7Bl Agted  GFI(Goodness-of-Fit
Index: = 900 ur#3), AGFI(Adjusted
Goodness-of-Fit Index: = 900 n}gr3),
RMSR(Root Mean Square Residual: .05%.t}
A-24+E vkg3), NFI(Normed Fit Index: =
900} wighd), MRS ugd), xd) g
p#k(= 057} vhghA) 5§ o] &3kt

4 dTdHEE st FHYEES U &
A8REN Afe o (X 3)% 2.

HFEAET, A58 A gy drasd
A HRE Hrplee dAE BEATe RAeE
vebdth. AZAZAY] asiE F HEAEe
735k Aol Aol pgkel 42 01449 .0008
2 3pleRt 9A destAwT, GFI, RMSR,
NFI g 5o} 9E28 & Zoz yeyn

3) et T ey

A2 B9 FFEbdA (convergent validity)h
WHer34 (discriminant  validity) S AZ87)
st Ao o1 gQlEA A A" Jx

EABEBIITT 273 ®1E 19984 29



(E 3) 7 SIS Holgolzs B
A7y 7] Tl ar | acel RMSR | NFI %t p
32 | gz
R AEAZ 4 4 978 889 .0363 958 8.482 0144
e | SEER 4 4 | 991 | 954 | 0196 | .987 | 3.057 | .2170
PHukg 6 4 996 980 0130 .995 1.400 .4960
AtelutE 10 4 998 .990 .0076 998 .692 1070
DE 9 5 994 .983 .0079 995 2.404 7910
71 o] m]A) 17 4 999 997 .00564 999 205 .9030
el 5 4 .962 811 .0580 .965 14.258 .0008
% olfstd B Hdo T3H ZE AFudE Htd 34 Jeh) B A4 ALE FREL &
A9 24 2% (measurement model) & ¥A3 T ATIFY S hP NFEAHL 2ty @ 5 9
Foh 24 e (R 4>9¥ Z2r}. THsee, Hair, Anderson, Tatham, and Black
ol g8y A} 2 = 172.831, ARE 1995, pp. 642 - 654).
(d.f) = 110, p = .00123, GFI = .897,
AGFT = 857, RMSR = 0312, NFI = 919  5.1.2 A#AG4H 43 255250 17

2 AZzst g2 w4 Jdebgen, oazia o
FEHEC de BEFE 8A%F3 ¥ (standardized

loadings)el 25 wl$ fodoz yehd(t >
9.4) AFeEAe] dFHJT. £ AFUEAE
& Bl F Ay FE3 FRAA AsE 74]"&5&

AA(C: = 10) BE ARTA AFSol A4
S2 Y% £EoA 1HT 2 dehg whdel
Fdo| UdS=HUT(see, Challagalla and Shervani
1996, p. 102},

FHeR (& He HESC| dT 7S
of thgt thEA (representation)E ZeAE 37}
3l7] A3k A7 AP Z(construct reliability)
o} #AMEd(variance extracted) S A4t 2
HE HofFrh 7 ATl lojq AT 4l
o] A% 4wty A JEXQ T0ET &=
UERE o, Fue AE - N1EAL 50

$ag

JEBBIR ®27A R1% 19989 2¥

A dE JRIE AR AERF
HE dg whgo] B A gE o] &9l
7l ST Al 7EA Y EsdEe] AztR ez A
FHAE 7 BR 7479 o] oA

B2 A4 (discriminant S

characteristics) S 2t

= =
AR & F gk o] Lok, ARYEe
AEAS, 2212 FEuFe Fud A 4
o A= SRR 9%E d £z Y& A

o2 Y7En me 7 deAgEe e 4
o 4BEL A7 s 1 ke B4 o83

SATt.
ABARE g Ed SAEEEA ud
SHAE B A v 2 A& 9ol

e Z ZHYESY Y SHAE
el indicator® sttt ol

Yooty &
P A

3}
84
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oftA -2 & -0l87

(E 4) M od7CHoEol Theh &oleolZ Al 2o}

A7de] 2 A& std. loadings(t-value)

Average Variance
Construct Reliability 8

Extracted
AR .8940 738
X1 .675(13.135)
X2 .635(13.334)
X3 .7137(14.618)
At TE .8680 .623
Y1 .748(11.650)
Y2 .691( 9.803)
Y3 .816(13.591)
Y4 .7161(13.385)
AN .8985 .640
Y5 .749(13.225)
Y6 .635(11.550)
Y7 .652(12.114)
Y8 .713(13.004)
Y9 .633(11.555)
714 eln}Al 8253 .543
Y10 .709( 9.418)
Y11 .782(12.491)
Y12 .687(10.293)
Y13 .845(11.387)
33
Y14 1.000(18.439)

GFI = 897 AGFI = 857 % =172.831 d.f = 110(p = .00123)

RMSR = .0312 NFI = 919 CFI = .969

7129 |24 Jaworski and Kohli(1993, p.
68)9 A+7F itk 25L& HA AWlRle] AF
ge A i AEYEES s 34 F
od olg F¥std HwA A (overall perfor-
mance) 24 o] &&tt. o] KA, FHAF

172

FAA RS S99 T FBA 4B
YRS TH3tel 2R T ol 5 BT
o Shbel FYA ARAES TekE WAL At
et

L A7 gRe d7es 9

o
i
r 2]
)
i
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MEXSLE 4o AREREE, DR gl J|gojolxie) oy o

23 45E (indicators)® &4 ZAFHE (O o FABAARENE HAZ A3 (F 59 2ol Y

2)sk 2ot ettt
(£ 5)dl vehd il 2ol AR A
5.1.3 AuBAEH Aztel BA R olet & AgelA AR

ARG AAEFE AN G AADE, 32T

PAAEAETY ddALdo] A58 & d7 F, JdolnA MFEHRY AR EF F(+)9
@ HESo diste] M2 AAZE o W wAR veigd. wetd drREa dyrHdeA
oj}, o Hxo HAE AEAE ot At ANTE HFER WA UFL e e

AL RS
(71)

AR
(£1)

aATE R S WG P

71gel=1A]
(73)

(J8l 2) LISREL &AMg 98t 28T

BT R27H M12 19984 29 173



0

oEA-g o087l

(¥ 5) Z} APLINE 7219 ATl

Mean SD AR AR 4TS 7o) A3
A 4.6023 1224 1.0000
akiss 4.5629 .8107 7239 1.0000
nELL 4.9035 1145 1368 7230 1.0000
714 elnlA] 5.0044 .8291 1374 6863 .71836 1.0000
Ar A3 = 4.7639 1.0011 6343 5788 .6049 6725 1.0000

PEEAFER p = 000 FEAM feHY.

5.2 71dAdZ} =2
52.1 47E3H%

AT ozre] BAA AdE A
HE 7|delnlA] ¥igrt o)A dds & Aolg
T & 979 AMA 7z (overall model) &
A A, 4% = 190.317, AHE@D) =
113, pt = .0000736, GFI = .892, AGFI
= 853, RMSR = .0358, NFI = 911%& %
(28 33 2 HHRY o] 2EHAL
o] Bdl2 ofA A TRF FREMAN o
w9 FrplEes e ARED vad o 5P
ol tg pte 7128 FFEAIA Fou, QFI
ol 8920 NFI X% (Hair & 1995, p.
686)"7F .911¢]7] W& BHdE Zels}l Ue
Aoz #geEn

fr

5.2.2 7 7Hdol WE AF 4 =9

p=)

Zt ATLEETY] BAC i e A5
A o3 (a8 39 BAES 2 Uehid o
% 2o ARARY FE7 254E AduE
< gokd Aolge d77Hd 1§ 4S5 43 (
£ 6)AM S} o] AFRIFo] AdTEo] Ho
A H(+)9 AHE uAe Aoz veh) 47
7Hd 18 ARG, A 18 ARAGE o
213 7= Kohli and Jaworski(1990)9 %
% Siguaw 5(1994) 2 ©|87], §E, 3 olg
21(1996)9 97479} dx|she Aot
ARG A=t 284% AUEe Fopd
Aolgte AF7M 28 A5 2, ARRFYL
ARS KA F(+)9 FFS vHe Ao
2 el A7 28 AXEHAG. o g3 An
£ Lusch and Laczniak(1987)3} Kohli and
Jaworski(1990, 1993) 2 Desphande, Farley,
and Webster(1993)9] d3ZA7}e} dAgte= A

2'null - zzproposed
Normed Fit Index(NFI) = T
X null

174
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ARISAT AT ALRSHE DASE 9 7|ojolx|Y ophy Ny

074
(.235)

913
(9.384)

(2.382)

[H

SN

Tl

yf
\d

{38 3) Overall Model 2Ag1}

ojt}. f9A F(+)e 9% viAe Aoz dey
%}7‘1?““ AE7t ¥EFE JgeluAle Fob ATV 3E AXHUT

A Aol AF7Hd 3o g ASEH, (E 6) IANE Aot #EFE A¥e wold Aol

off A ﬂ}S’Jr ol ARAFAL AdolnjAde & A7 48 ASE 2% aARELE 43

(& 6) 2 A7cteste

rH
=
el
1x
[in
k=

! 2 B2 ARASF E2EA t3k
ABAGFE(E1) - AHERE(71) ‘gt .856 302 2.840
ARG (E)) - 2ARF(72) 721 572 196 2.914
AAAGF (1) = 71QollA (73) 73 .309 130 2.382
DATE(p)  — FH(74) Baz 913 093 9.384
ABE (7)) - 2ANE(7.) B2t .396 197 2.013
DATE(y,y)  — 71GlnA(73) B3 626 134 4.677
71delmAl(75) — AHEE(70) 813 074 317 235

SEBHT M7 M1E 19984 28 175



B+ oA A(+)e] 9L A2 e o
2 Yeiyth oA A7k 4 AR Ao,
o] 3= Kotler(1994)9 F4& JZah= 2o
2 7129 o] #AE A% Fornell(1992)9 &
TARSE YAFHe Aol

AHITE AErt 2942 1AVEE old A
olgte A77M 58 ASF 2, (F 6)oA B
T dhel o] AIHELS uATEd §oAQl A
(+)9 %L vAe Aoz Jelyt. was o
T7H 5& AAHUG. olgF Ae AduEy
AARE Alolo] ¥(-)o] BAE d L2 7
14(1996)9) dTAze} uise Aoy, W&
g Ade a4 8 HHe x¥e B¢ By
FE AE L AU AE ATToEN nAVES
fFEdthe AR A8 £,

IARE Bt 2EFE JYelnAE Fold
olgte 7MY 69 iF HEAs, nywEe
71l Aol FoA A (+)9 YL uAE A
oz yeigth gdetd 17k 6% ARFAL
o, ol Avte WEF ndol 1 7 dlsl
2R HWkE A HE 39 7geln)A]
FAd dFE vlAA dohe AL Y

719l A7t FE4E AIETELS Fold Ao

€ 7M7Y HSEH, (B 6)olA9 o]
Z1g9elmAle AMIREE O] $212 9 4L m)x]A]
%t AoR Jehy dasid 78 wepgozw
A A= At

o] dFEFAs Jehd FH olfE HES]
Lutd EAA AAE Hie} Zo] B A7 o]&
g 171709 & FoIM = 1000t 71guel
EE BEo| @4 907 71 Edsign, v

T dHiRlEo] Hid & gA Eile AUz

A
2 2L 4R 714Selr] @R 71gelm Az}

176

AHES el X dgo] AUE 2AEA gt
Zoleka HZHe},

€ @7l AXE d7Rde AF Agze
lmd A Jelgoy H 7, & 7golnlx —
AHIRE ] #Ale foAez Jehudx gt

AR, Z1gelnlA] - AgeE 7] AZE A)A
& ¥ AARYS A58 27, 1% = 190.367,
d.f = 114, p = .000000958, GFI = .892,
AGFI = .855, RMSR = .0358, NFI = 911
2N AFatEe] A 283 Ao A Jel
o 22y o] BYoNE 71do|nlR)}t At 2
A T2 Az A 9L v B A
22 HAEo] Aol vj¢ AdEo] gt}

=X, oBF FHRY(F, 7Gx - A
B e A= AA) G ALRE - A3 71Go)
o2 - g3} kel ARE Frlele] Ryl AT
g A 1 29 % = 173.721, df =
112, p = .000168, GFI = .897, AGFI =
859, RMSR = .0313, NFI = 91924 o]
2Y £ 71&q AAE 283 A9 zbo]7}t A
o 53] 7IsdolnlA] — A3 el BAE $97
o2 Ueigod(p ( .01), AHTE - H3 1
ARE: - Jie BF vgg802(p ) 1) Y
Bhd A4S 28E 9, o] 23L J1EY AURY
ot g4dde] vz 4. o9 e AFP:
2 AFAEC] 7|29 A7EAE vgo g =g)A
<A ot 43 mdo] Ao 4G Ay}
& 9% AAFe Aoz B 4 9o}

BT M27A H13 19984 2%



ANERSAT M AOHE DADE o 7|ololxlel iR of

wad B

6.1 7l 22 &AM

2 a7die Agd o3 3ug 3asta, ¥
29 4ug AU BFRA7L, ol Rl
@

g HhEE shedl oA 4 FAe] g9 24
X A =8E Jleclor ¥tte Kohli

and Jaworski(1990, 1993)¢] AlZAEAY A9
o 7128 F3, 71EEFAH W ARARA
o ARG AAl Sl Ard Rk} ARk
Z g idolm|Alzt vz HE8E sheAle] s
o AH Bz stgdrct.

2 A7 AAE AF7HEC dig dEFEA
A} AAHEL 5T 2

A, AFATGo] AldREEe| mAe FE
st B 2, AFAFE B2t HE5E
AHlEkEo] wolAE o2 Ugygrt, o A
Al 719 AER stodg FAlew opde} A
A9l AFNAE s FURY dFe w2
FEo] ARITESE AEdre Kotler(1994)9
FAHE dAshe Aol

o] &7], fEZ. T °]E(1996)9 ATZAT}o|
Az e wbe} o] AR g V19e £
35 B3 AV1Ed 2AFERE A AT
Zgol & Aolgn & & o, =3 AME
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Market Orientation and Business Performance
Mediating Roles of Employees Satisfaction, Customer
Satisfaction, and Corporate Image

Haksik Lee*, Young Kim**, Yongki Lee***

Abstract

Since the importance of market orientation as an implementing strategy of the marketing
concept has been raised at early 1990's, many studies have shown a causal relationship
between market orientation and performance. However, there have been only a few studies
which try to investigate variables mediating the relationships between market orientation
and performance. This paper proposes employees satisfaction, customer satisfaction, and
corporate image mediate this relationship.

A structural model and several hypotheses were developed regarding the relationships.
Based on the collected data from 171 domestic firms(businesses), the structural model was
analyzed with Lisrel 8.12. The results can be summarized as follows. First, the greater
the market orientation, the greater the (1) employees satisfaction, (2) customer
satisfaction, and (3) corporate image. Second, the greater the customer satisfaction, the
greater the performance. Finally, the higher employees satisfaction brings about higher
customer satisfaction, and higher customer satisfaction again results in higher corporate
image. At the end of the paper, managerial implications and future research directions are
discussed.
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