ST #25% 25% (1996 5A)

7193 2] WMol o3k A H3hA ekn}
A

EEHSY 195, 8

AQEHEL 1 96. 3

=

719l A#E P77 e oA FALEY Mu|Lnkg3 nAAEFH Alng
oARH H2S B8 HFHo2 aHAAK 3] W QU FALE 1A BFEn
2L o g AAHoln AFH oz #a)dlel= YHolAH (internal marketing)o] I8
A "ok w2 o] Ay WiRnhARe] A R FoJE 2HET AHAE dAL R e bl
AGANA e o8 AT UYL Yo et O AE 4FHez A sted
Ezo] U}, olobzre ZRE A fsl S FndigAle] FHL S Wes a8d Y
g 7]F0) weal AR 2 AEARAAN AFs e BAd7AE Esgen AxHes F
FLEC) BN de 8-S Folv Wyl £3& Tk A7 AN 9 §Fde] /1 F83
wagRleos #aHNon, 48] AIE Wyl o]ES ARste HH WFE veturt

el o] Wo] ogk MR ste] s rguF| el hE FHAS] A o] ok 23%1 EobHth

* Ao AN JIEE Sug
o FLAADTE AYATd

— 245 —
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L. 2AA17] % 2727

L2Ed B2 7I9ES NEE FA2E ool nAA AFee 71EHQ Funtoz
€ BAFAE 7 7 ke do] wokA 7Y AAYEE PN Y ZIdur =
AYE ez 4F AIEN 258 FEHY AAstn Aok 22 NPSL AHLEY &
e Ho Aoz 714 Hol J1duly YL FHMEE dS FAET Uk o)EA
7192l Fhdol T Fade] F2HI Y& olfE N198F L nxEe #3e
14 dsle] wet mAolt Aol BN AFE Sk Fohe FAo] F£3] Bolua ¢l
1 (Band 1991), LA & FAlste 7I9E3) vl2 olAIGAA A3 9] 84 o)9 (Kotler 1990
: Webster 1988), 213 7I1d&E3te 71T THL AAsiy 2857 o &o)c}, Kohli
and Jaworski(1990) 8] Zsfid] w2 71j9] 2 o] AFAFHAFE AGG 7} FolAn
THULEA AP, A70E, 2AYErt AAY 2 25 259 224 ti§ BEer) Eo}
Aeal gt 53] AuladQel M s TALE A7 AA7E AAdA S 243 938 81
HE] 71ge] AlFshe M=o Ag FIANI| T DAVES FAI)7] A E UL
o] Qo] FARTE 231} Berry and Parasuraman 1991), 7802 AJuH] A2k o A
a1 fHE AT MH|AE A Fie FAALY F3FE9] A(quality)ol 28 FFe
e Aoz yehta giti(Bitner, Booms, and Mohr 1994). th3Eo] Au]221)e Ay
225 MHAE A Fete AHES 2Estd A3 £ Qo 88 39 2 Hquag ¢
W& o MH|E AFdte AHgE pHlske A 2o A3 dujzdle A wE AL
A#etn & 4 dtH(Berry and Parasuraman 1992). 2852 =% F kAl Au] 27| gdd)
A F4Le] A(quality of employees)2 Au|xe] FAo| J&FE v|H A Au|x oA g
o] A &S FA ot Bof FAYo]l AL AFste Aul& F-olu 189 4%
o] Fasttta FzatA] gerhd nAdA AR BARE = v-S 24 &8 Aol
T A A& F Ae FHY MHEE AFET) A e 1A ZAWR ] Fge] nAY
o] 7l R-gste Mu2E AT 5= A AAE ZFoio grh(o]HAl 1994). sHrkatd
WR DA FFLE BEQlols R wEo] o]Fo] A & Qiv] ol oI B
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Hold 7199 A8 F3A717] Asixe ARTAQ] FALES Mul2ngn 174=) 33
At g wARA H2E T HFHoz nFHAAL 7] fEol JIPduiR UYL aAe
Z2 ZFstn O3ES nAoEMN AAHC AFHoZ AL ste= Wl¥ulA E (internal
marketing)ol R 3HA "t wehA o] A7 M it plAG RulA
(external marketing) oA 7Hd= 1 &84 viAE o237 7IME 7GR 2H 9N T
o] 37 g ARG AARHY S A8 %A HEF & QRS ARz 3

a2 g o] A7 WEulA e (internal marketing) & 7@ 2 A ol& A/ AuAE
Aoz ate ntA "M AE o3 WS FAY S U es HEs o anE AF
Ao g A3t F&o] vt

. WEeA Rl B ol &84 12

1. SR g A 2

AR RO NGl Rol St THEY JToly JiFed g Are A AP
Z] BT EA AL g 2HFofol A F2 A7t JPHo| gk et QAL ZF ool
= FHYEE 71U Al ez AEtA TGS FASkE FHoIn, 7ol Ffdte By
g5 dAFA2Y A FI9BEE 8o FYIU] A FLEeENY 059 47
of A7 £HE FAS Iy Aol AgH LA ol AFE S8 848
¢lo] Wt wet 1AW UL D 7IdFAY ADEF APFA o]

ZA AJI vpAIR M ol 715e] HAF A7 2Per RS HA o9
ol TP T FoAol FEHAE FHAAM o5 FFH 75e Ard g5 2
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1) AR QA (information source)

BE R AL Fx Aol AAT s BEe FRA AN EHRA 2
JArEAR o] Aate Bt webA ojeld BEEA S FAAE 7 e vHAERER o
&2 oA g A wfg T Aojth(FAsh, AEF 1994). 1 FAAME M Fad A
2 &8 &35 ebsta S AlFo] Avisls A w3k AW E FH3ke Bt} o]
e ARE A7 719L Aei7iA] AEE 3 A8 E FHSAT A H FFo| 7he
g A R TPl nAol A ARE FH3e /M 8% dHo] Hu A
FTAHol g8 FHE LvAel # AR 7IFAA TR SHAA on 7t A} AA, T
A7 HEshe AN Lol FHE Tt UYL AN A5G AGd Sl oA vtE
& stk F, FPYe 2AH FEF5E 59U L yoy(feedback) 22 &t ARl &
28 P55 733 "ch(Schneider 1980). €4, AHAZRE £ Fu7l 7149 9
AtAA S EEche Aolth TUAYLES AHAEH WINg JF o uMfo &y FAH
£ o ol # A7) W&o ol FRE wgoz V|dS E8HQ A EAS F A
t}. o]l WH|A Zeithaml, Berry, Parasuraman(1988) < HYXM 93 #elaztel
ALY AT F 2L FEIAAUT ool ArAHo =N FTHAY 7S FHY
2o PEg FABIL 7|F GArEAgo] Bad VI2ARE AT ZIdelA AAHY
Aol F£4-& 753t ok

2) 714 9] 1322 (primary customer)

Fd9d E OE 752 7ol Addte AFS Tuldhe danolgte Aot &, 7]
el AdAe Al A & 7149 HA S HF 0| A A def ] oo @AM dst
E 490 A @i g davt k(oA 1994). ole THHol Aol AF et FE
3] ojszta FHE 4= lojof 1o AFE Bt dristr)rt 7] WEolo

a3 EHYE AES FH FE Lvldte anRolRg A4 Al Aol e A}
o AFE Tt AHEshe v 8ol vl wrh
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3) A29] @) < (another salesman)

AU AES ofF A F 95E 3 L AEFS st FAte] o AF daMe
S ARE A = E I AFE GEARZEANA FA olelstA €t ©1FA anArt
o A|Foll A3t F& LTS HEYO 2N T8 LH|AEC] 2 AF s 73S 2A
= AE A& (words-of-mouth effect) ekl FETHFH3} 1993). FIY=E FA A}
o] AFE vzt AR F DS HA olejdt AFE HolA H1 1 5 ©S
HAolth, 18] 3 ¥ 71P2 AFS Flste FFlA A B BaHE PR

g 7 AR S WA dd adM 252 AES T o 5 232 AL A9EE =
7lv o2 g AZte APE E017] HAsted orbA] =AE A3k 2T AAAAN 2wzt
B2 H1u e AEEG G AR 22 ¢ B AL B ol¥X SR A
Foll dial & Abgol e F& AW F, £ (goodwill) > AHEE7E AR E n@ste I3

AN FolZtA gt o2 g FAE 372 o] (goodwill transfer ; GWT)ol2} at=tl(F
23} 1994) olokgE 3749 oA 37 Aate Abgol sBA T el FEAH o] @i
M2 At g BgAdo] ¥&E 2 A ARA ot webA ATl A E A
w220l Sltkn MZE e A FHYLR B JEE AL | AFo) AL o 2
gl dolsjo] A AujaEe] 1 At tia] e 374 it ofFE IHAE AF R A
Bl 2 wl st dgAdely Bl ol EAsAT a2 A doE a5 thE A
JEE FPFHAY 2E5S AYdte ALl Uth H|F o]EL A A AAL Al Foly
Au| 25 st AN holM M FHaRY 574 Holg o Fe 858 A
HeZ Add 233 g o]&S A29] Avjdolet & + Ut

2. OHAIE| 7
nA Ee 1A FA 9} gl wet o33 go] AZHAR UE £ dvH(opAte] 1993).

9} 2.n}7 € (external marketing)ollA] 714 7199)% 1 AHAE gL 159
218 22N F AE AFAMN2) S AFsta, 2 Urte AEREERY A VA8
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71 4

SRRk WohA Y

/
£l 2) TAEAY A4

(38 2-1) oEel MEF

et AFUACIAY AUFAE 71gD Lulzleld, xnisElo] 21EE A HER
< &HIAE BHEAT = Holg,

3 uAL 7149 TV thE sl AL (BT, A 5)F Y EE ¥
2 AFske €3 Muze] F20 dig B4 WEly] g2 ndo] 2PYn HEe= &
(A9 &3F: Norman 1984) ol nAo A AFshe Mu)Ag FeHos A8stn 23
3= Zo] W T2kt oA uAW HEste AH L HAA ndd) s Pat= o}
A"Y-E 243 v € (encounter marketing) o2} gt} o] A& 71¢do] oba] nlH A Y
< 3 FHHART stz 2R Ale aA G A Fo A o] Foix)7) g &
dol nAE dike &1 Zxste Aol &, TARAEUAL L /1Y 9% mAQ 4n|
Aok 7149 Fh o] Mul=g AFshe oA FAlE nAGGEFn, 71 9 4w
g v g MulAE AFED iy e Wtk ARUAIAL Nu 2 AT A
HE olFe FHLH LuAzte] o) FoiR ], Lu|R A FA o) AU A A Fsl] DAL
RESAI7 2 Aol aAHAwA G e EF 7} €t

e AF (D)ol e B2 (da 2 7Ie 22F4) & THLENA AFstn 249L o)
o di7kz 2R Y] =TS AFEh e AN 7Ide 2L 483 AR YA A
3& Bt T AAXFA Ang FYsled nA S BEAIE AL BHo Fo)
(E2-1>& o] A7Ae] ol2f gt xfol & aoksle] BojF T Qlt},
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CE 2-1) DX el oAz v

E 9} iLo}5 & A3 “Pﬂl‘%‘. yEuAE .
(External Marketing) | (Encounter Marketing) | (Internal Marketing)
1= s A2 R-2) A8 ZH (9] 51 7) FAL(HPE-1A)
A FE A F(MEz) A v & 2ol g BF
7t A A F (Mu]£) 2] g7} AH] 29] 7} B3e] 7 (=%9Y)
e oN CEEE! A9 2% CEESE
=z ® Avlz} T nELL] = A GFA Atw

T (T3 22> o8 @ 37HA FH ntA"E Y FAAN AR S vdF1 QU

£ A ! =

1
EHAREE BY
9 x-uiA Y AH|zpo] &7 ARz} 8 p2E A >
TEH
ERPREL 2UAREE B
FERELTLE AR B e o maa pes >
S LEEEEDS
SEERLE £9e 47 LIS RS %§>

<3l 2-2) 37X el 0pIEel E#STH

3. LHF0HAIE Y] Fe

ok 7k o] otol thet RAAL A77L WaH R gpo} e ol thal P3| Bl

& glot el Amy viAle F3P39 zlolg & FF BN LHE e 2A

3t} WRolA RS Felsrle ok
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HA A8 AE dFe R st FE71de AR S W etA g o] Hd & 2Pl vl |
o] 19171 7IduiR e LY S Ao E st Zolok(Berry and Parasuraman 1992). ©]
o9& zpo|e} tlEo] 7]E 9 gL E8d d-F o] vERd Ul F-ebA " (internal
marketing) o] #3 W& FHEY o334 gk

1) <H43, ojshe, A-&21(1994)

A 2R BAE ¢ UE FES 2E FUAS WUET wE

2) ©o]&A(1994)

ZIduite] FHLE HEo I EE YAH AR B aso A Mulankgoly 1
MAFHAILE HojFe E UE Fe o vA"EEs

3) Berry and Parasuraman(1992)

AAe] &78 WHEAT e AREBAE Bt AAS 2#E FALE AL A, FRE
3t {28t 2F

4) Kotler(1988)

nMe Al & BAE A THUT THY S A THLE 188t FHEATIH B
& ste B4

5) Kotler and Armstrong(1989)

Mula71go] nAF} HEse THIWT oler RE Y Mul2gdEo] uAelA

=
2 AT F Je YHPAE FA3eE gHH R 2] g Fr|iodees &%

N

o]z} o] Ay B s yulAR e zto]F A Hals TP B R
€l (internal marketing) 2] F=813 &
A, WEeAELE 714 R aA FHLS ez I
A4, JRoAE S FHAY HES 53

oA nAutAE S E8H oz FYslr:

oX
rlo
£
oo
i)
y
v}

AR, F71golA AuAE oz NLd v " o8 % Ve FHLENA A &st

£ EE &Folth
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b WA RS VIgute FURE A4oR 159 TAATH Ang Yt
Wl nAnkAge 18502 FYHES 7] Aot A4S PO ALE A
ol ¥ 7We 250ls Hese RE $FT o2 FAY F Atk

M. A4A

oA Y AF2 HAYE e A= U X2 174 (target customer) o] &7 7} £

ARE Zohlo] nATNZ JFE v]A F e BRE BFE T Ao 1Yo 3o

HEQE LA Bn T AEPE AL FANES FOH 7199 4K E B

4
32
8

A2 @AY R PR

Y =
(Employee Satisfaction)

l

oG

(Customer Satisfaction)

l

EERE!

(Economic Return)

(O# 3-1) DZokEg S8 7|y Bany
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31749k (customer satisfaction) & 53l 712l AAH Aug F4A7)7] g e £
A9 vr=:(employee satisfaction)o] g ojof grim Aztgict, FHLS YR g
Alate A&He s S A3 Boh U2 7XE 32T F URE FHIAS FE3] o
3t o2 nAE 3t aANA FE o Mul2g ATt eIy vgriies A
% 4 o™ (Kohli & Jaworsky 1990) ©]u] 7129 22 AFoA FJA] wFo] £4
Ao AXFH g FAsted v e IS 4FH o2 A 2129 (Johnston,
Parasuraman, Futrell & Black 1990 :; 232 1995) 223 Axes 7oA e &83tx
Ak, vl E FRAD F4 F70F olAd Fo aAET Heisr v g
Eotd AFFFANA wiF FRAZ 438 ARl7E e ole $HYY BEo] nANS
of ZA olutx] fvh= FL& Azt I glv}. 28 d Walker, Churchill, Ford (1977) & ¥
dY ] nEol| FFE A 820E A AVHAE v v Ao (2931 Fx). HPeAE
2 719UR FAY AAXNEA AlLE Yt nAoA A Mul2g AFEr] A
FE 71X LHRHE dde s EE AR o] ' 7S HEAT e RE 855
oz g} a9 o] Aol =% FAH WE&L FTALY NEL R uA e BFHg
2487 Y43 79 R FHYe] BAA de 588 Sdgsle Aot F, (1¥
3IDAM B - FFATF B £3E 53 ok FAFHLE o] dFE FUd

719 FH

I
I |

AERGE HAY B
Package A&

| |
1

4 289 S

AL 05

(a8 3-2) 7o H
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< A3 7S wet et 7 ARAIRNA AT e HAgRIIAE Fhegtesn A
Hoz FUYEC] BAAM de 588 wole i dal £3 & T2 Aok FHYLY
ARt ARAEE HFH BRI A gt Al ARste A8 vgog 7 7
ol Ste BAHIIAE tEs AolUzt MFHoE AR dgse RolAT dA4dHo
2 FHL AEse HE RAAATIAY AFo] FA APk & & Aot (2™ 32
€ o2 @ $2 o d7THAE BFa Ut

2

2. 7pde| 43

Walker, Churchill, Ford(1977) = 397} 4 €9 $71& fosle 712 383 Fdo
2 RSt F4h0 g 2AH7A g Fag £408 Prista Jon, Ingram
Bellenger(1983) = 7R3 &4 &, Lol s 7o) zte FAH &7 w2t 372 &
TAA%e 459 F840] trE2A vebd Aelgtxm st} Gibson, Ivancevich, Donnelly
(1988) o A7ollde Fodo HeFA, =4 E8E AT F Je ML 5Hugol
U2 FAYEC] AFste B39 74842 Yeht ZF 829 Fa4d 3|7l LS
HAIEATE T 2F AAN AAAELS d AFA AFHA AFHth= ALle] z2ta 3l
© 8 uet Hrb v d3y 28-S T AALE AR s gt g
(YR '94.2.17.). o] HE&S T & o 249719 $4 805 sl THLE
v7lE Faxde A7t EAE Aol

M1 FALASNA AFHE wAAANAE PASE 24 shtsiie AU FaE
£ Az gg Rolg




256 REBWHR

2) A2ste] 23

719E ARAIEEE Boted e &8 A FFAE 5 don, o2l Ay
8o A s (loyalty) & EY AL FAA M HF AY¢AE S + gleug
AZA L8 - Fa3tH(FE3}, HE&F 1994). o] ATdM e A= o Feje] B
71X gk FHY] HIEE FEHAFE St FFHLE HAAHIIAE olFe &4 &
2o & mE A8XE FitE @t 7o) AA FELE gLz dEHY BT
g AT o A FALEC] =7e AR FHL S AEsetd Hddz M2 g
P RAATNAE AT o THLEC] O 2 T/ E A b THY AESE
T8 AEIATEE PR BAAATIAE AFshe Aol o At 3& Aot THM #
ge S 2& M dAsa doh d71AM B3 EId AR daN =e
ALH Agez A3 I3 A4 ez ERT 5 Aon, Bdadd g dax
F Rgae 7t 5 A de 2 AT HAATIA e A Hesg oujdid

7Hd2-1 @ LA HAEHA BAAATIAE ATE | B} el me} AL sste
A BAHFINE A FHY B8R+ o wobd Aol

71d2-2 1 LA AP AR] Bl AE Mg o Bk Bgdel wet AL st
ate] AFH Al BT S AN FAE] ZE&AE o Fobd Holnh

7142-3 ¢ LA HiaE A B AE AT o B} BAFadle g e
o wet MEststed FEH BAAHIAE A FHL] 28AE ¢
Eobd Aol

3) HA AEshis 44

Wind(1978) & A2 ARE7 98] ALgHE MEE 28485 BoklA AdE =
M5E EEE 4 AA 7190 FuE FAHQ dAEF e TR wet AR s
¥4

[o]
=
Aol z}ol7} EA)gtc}n &3t vl glth. Frank, Massy, Wind(1972) & ¢1+% A% A

k<8
5!
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2 Mg og AREE NN FohEE 22 AF] A E F85HA GTin Axe
uh Qlek. Currim(1981) A A 3he) £&4E A28 98] 27w 484 A5 2
A ANFARS NEE A 25 JAE $HS AFAAE LY 2R ARES 2
Abstgch. O AT 4%H Wae] @ AFAEEI} 27Eo) ol AEshuct oha e
23 AFHE RS Yeuth oldd ANE ¥ 2 o A 4Pl ATEAY B
ol HUE BAAFUTHE Haade] HEmet 2L A Y5 BAY YSAFZ A
2aste ol HS AAHQ Folekn ¢ 4 Utk 2o $E B ge ApEe A
4% 4 slokm £}

71 3 FHLE AEsleld 2pE A BAAATIRE AFste B THLY
B P A o FH99 582 o Eobd Aotk

A

RS

3. SUHTL| M

T B dF A7s QA F 2R A gtoH, nAE o ME &4 v
49 Mol #ag A7t A3 e At (Coughlan and Sen 1989). 121} o] 3§ IFE9]
-2 28R 7 £450] AU BFoly A, B Tl vixE F ol
& MEE 5 594 ang A7 n RguIAe] g aAETe] 5L

AE3) sk ol BAE A AsiMe 7ol U4
NA ATt S shte) sFIAR AAEY FAA] FHEFAE g o R B AAHIA
g TAHL Jde £4890] 88XE AR JdH FaxE B, £5E FE€XE
Asretel FALDEANA 159 58 HUssts &5 BANIIAE HEo] AT I8
7t it} o2 F B S M $2le ZEE M (conjoint analysis)olehs WHES & & 3
ol o] A$ A £48%0 2 £FY dHo] vh¢ Fastch dfuketd JHE SYdF
upe} Ao Ayl kA 5 1] diE o)tk AFE A (conjoint analysis) oA €t
& 2 FES A7) A8 $480 2 FE ARXAHE 443 e
APE e A e WSl i SERE Y] A AE AFA o FAske Wil Ak
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o] @7olN A& AHHA WYL oS3 2}

RAA, AL BAHT A B¢ 22289 #RATE T 2AAI AN 2@ = F
AH £HES Udstn I FoA Auzoez HuFyo| b FEES T UUH. &
A, olgA HHE 28U FHLEANA AAsE 4 el F84S BHIEHA R
ok A, 719 AArEE A ARES B3 dA Vol AEHeR AL IAY AlgS

1 dhe AUES o] HHE FoA FE3A (I¥ 3-3)2 ol SPHF] IFHE

wAgole B > Warlfer, Churchill & Ford(1977) 2l ¥R/ AAE
o] &3t 97kx] B QNS 4%
;
Pilot Test A1A] > ARPE B4820E FHYAA ANES F24S
HHTHA %)
Y
A2} A p | TEEHES 20(5301d) ol thal Arre A
b B
¥
ro 71wttt ApE A o2 Algstd e RYade
S R R 4 sowas 4%

(32 3-3) e MHEX

olelgr HFL AA (F 3Dl e 420 WP, 7 £4800] oFA F2
A EE I Qe 7HE BB st Bl e wheh 28 £EE AT
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(E 3-1) BARQl 3 = M3
Y > =z
A PARATIaT - AFF 35A
- 537 2%
. — %1% FNag
AR - 98 HAR%
Q] ¥ - %"
FY2% 7} T
= —azAeA
° 8 — 54AFA
—ggzEaA
SEL - z12HEZA
— NAEE2A

4. A7
1) @7 473

o] ATolH EUAAE ] BHE Uy FJLe) olAYE B HEH FAH 3
91417 (submarket) & Wobata A PEE AU uAgHA A AT FJ4 &
82 IUsEtEE Aol ol e U g MRIEES G AL THUT
o ATEAY B4 Brtohe} A d, BejH S4A ojAAo] T P AT Uy
ez MASE Aol Frh EF BPHIY U FAQY Aeasel BE J1ge) Aopus
= gw Azgud 29 1ol 7 A&ahe AUl ol o B4 uehis] o
so] Au|ARokA olstpe FYUe EEEUE Fo LAAYH AnE FPsAE 4
274 H 22 Folch 1A o] AFoAE Auagge] AN Ao stgich Y
oz quzRols s e 2L A2AF Aol B} £ atsitHBitner 1992).
afEz A7l g HFe A8l G9W SALE oA AEsh aAe] e Aulx A
TR Wt Mu 23S (F32)0) 1 vhe} o] BRaAT 221 o] A7ME F
A9z ol@Aol =3 EUAe) Aul2AF AR 5 IEFNA FRIANE HPHSY
=
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(H 3-2) MH|xiteie| B/

FTPUNY o1EAY A=
% g ¢
. e CEE
I Fastfood &4 ¥
F499) i B4}
A 2 ged "fg’g &d
ATP=E - w9l
o o EERE .
TEEE | a ane wus

2) BEFZ

#2 (Sample) & A& o] EAS Eoln ZAATY YWSE A3 TR FRIA 3ol
A 49 w90l e AL/ GH LG-ad, 2=, $9718S 4ol 4G IFUR BF
ste} 2T AFL gelolst ATAFH APl F BelAFoE FHIYOM, AFL
AE, AIZ(CW, GD, PD §), o " /ZA}, 7Ieh Adhele] 712 BFoz 2Fsel A48
g +stach. AEAE % 26072 WEIAY H4H g EAsh Asiyo] "ol
£ AEAE At E4d= 19057} AFESH AT

1) A7

Aol BAL W 7ol ATSE BAHA A B g oA AAe) BEA @ 7
£4989e JUH F2EE Hotarh FuAE ANAERE ARt GAZ 4P )

H A wAgT)Ae] WeH aduE g4XE gtk AdAe MEste s 24t
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(B 3-3) A7EM oy

4G AGENDA 2 o4 W £

s oge | M SR AT A SR ade] £3 Aelel £ sho}
1 @ e ey | 2N 28409 4 Bas el
SR MECELEEETEEE-TERR

AEsh A)2ms] ol 29 AR

wamA) 4ae A FaT net
ARASY vy R e B AN

CAA 2YUE WA st YBHA BN A

3 &4 A& stEA % HEEX 9 AEADE HA BAAHTIA ] A EAE vl
- BEXE MY A e AFE A Mg drzs 4%

el
l—E’tﬂ

I HA AR NFUFLE AYse AR 1A THLE HEeR AFste d2HL BAY
A7 A 2] oA} AEHGEE AHHA BAAHIINE AFYE o =7e FTHL 88
g vwald FE4XE M 1A Ste HFE HFH AR dee At

o] A2 Fzl7] YA 212 A (factor analysis) ¥ HE 4 (cluster analysis), 2%
B2 (conjoint analysis) 2 HlE= 4 ZA17]1H] A2 (Kendall) o] Y= AGUHS A3}
At

2QE M (factor analysis)S FHH9 BAATE B/ A8 A3 o€ #3
Hackman & Lawler(1971) % Sujan(1986)¢] M3 S EFE AR en, 2 23 W
A B JAE BAAgFge s FFENUD EAL) AT st nYY ¥
o} APAoz Anusol ded WA Jgol 23 AR AF AR A 7IQlse RdE
Zate whd A H o] A3 A2 Al g4FE HE =

7} B3l 3 WS90 4 A F(factor loading) & thE3 2T
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7c

v ojolag FRBEREE aQAg | Crombachs
alpha
- Aol dorledl Wad ASE A5 0.6499
gl
ERE - 2ARoz Uk 2WHA uAE 9] A%
JEp 2.0628 o s} 0.9297 0.62
t 22 A% 2& AN uAS a7 0.8689
3o o
e ATE T FUREW A 2z
WAH | 4gq | APAE =T ' 0.73
S . - - X
: A 2E AL ANAWE A@ Aol 0.6334
- Rtk 50l ol gewslE 9an | 0.7210

A A (conjoint analysis)S BA2d e TUYEY FLXE A7) 93 ALE
Aok WA AFE BAAQE 722 AAE F e MR BT £ 4871HA]
7t Hed 927 o189 98 Z243e A& v JE 28A $2le Fractional
Factorial Design®d%: 312l Asymmetrical Orthogonal ArrayE o] 83te] #A|A) 5= o
7179 & 127X 2 249 olZ2A dojA =2 aYEL Asymmetrical Orthogonal Ar-

raye] 9 FEZX

gy T2

A~ =]
&4

_ rnax(vij) - rn.in(Vij)
‘gi:l{m(vi,») — min(V,)}

o7l Wi A $4820 A 8%
n: $49gl9 &
Vi i8R $A a0 jiA =39 F83
71dg 1 7 A0 REF L BEARKE v
Ci= (1/M) fi (U, - 0y

j=1

71¢1 Proportional Frequency Conditiong gFEA|Aof s}, o] 2L A

ol FBBAYE EAEA gevhe AE AAeE A o] A
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Me o] o] HEHAUTH EF £48909 FoEE v 22 271x]) Wl ols) A4t
AT olghgo] £48%09 FAEE 271X WHoE AL RS Fawe £98 M2 o
€ WRoR Add 2aE vage g 1 gdAas AR 9% Aol

aYa AME JRE FR529 A7 $EAER Aolrt EAE AR A8 AL
YA E AAEHE A A9 dAE AR HNgdez ol FoR WSETY A
T Hefsty] A Folvh Age] AXNAF(w)E 03 141019) gk ey AX A S ol
HEAFE FrHAEe] MERr7 dxdthe RS 9udg HFE AME N7 2 A%
EFAA K(N-Dwe AHE n-19 FREE ojf 82 FEE AME3IT)

3) AlZstel A

of A7l MEste] aAnE P APL TAL S ARIFA R A FALAA
PIZPE Q) BAYHTIAE A FAAES W A FAL] LA EEAY A M F
HU& AE3E ¥ ARAGEE 283 RAANIIAE Ao A e A4 39
¥ 28X E vt Rt

Hln7]Ex e} AA] - HH w FPackagee] F8-8X](Utility of Total Employee: UTE) A4t
UTE = 3 max(V,)

AL F FHA 58X
AEFE 3 B }Packageo] 838 71EH st FHY AN 5834
(Utility of Total Emlpoyee Segmentation : UTES) & A4+
UTES, = 3, & ¥ max(Vi,)
o @ Kig AlEgdde #4018

A& a7el HFAY @ AL AESH(UTE) S AlEs & A4FALe 584 (UTES)
€ vt AL A ESe 5298 H3A

ek UTE ( UTES ol NE3axr) e Ao dg
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N. d+4 3

1 S AREN A

HRE 489 2 270 et ARH Woppyoz 2 £27) Auude AL Fo
W47) 4ue (correlation) & A sl SYWMS7to] 432 & (interaction)©] EA s}
=AE gnnolel A} ATAT UEd SYusie) gRAE 98 2o,

S

ZEA AgA ug AFAMEA THA Z A= V1A A F b 9
3584 1.0000 -1.0000 -.1965 .1965 .0819 -.0812 -.0750 -.0795 .1428 -.0597 .0597
d54  -1.0000 1.0000 .1965 -.1965 -.0819 .0812 .0750 .0795 -.1428 .0597 -.0597
TS -.1965 .1965 1.0000-1.0000 .0526 .0036 -.2287 .0762 .1295 -.0663 .0663
AMJdy 11965 -.1965-1.0000 1.0000 -.0526 -.0036 .2287 -.0762 -.1295 .0663 -.0663
A A .0819 -.0819 .0526 -.0526 1.0000-1.0000 .0135 .1168 -.0826 -.3169 .3169
A -.0819 .0812 .0036 -.0036-1.0000 1.0000 .0663 -.1532 .0825 .2545 -.2545
g 4 -.0750 .0750 -.2287 .2287 .0135 .0663 1.0000 -.4048 -.4585 -.1844 .1844
x 7 -.0795 .0795 .0762 -.0762 .1168 -.1532 -.4048 1.0000 -.6247 -.0596 .0596
Al =} 1428 -.1428 1295 -.1295 -.0826 .0825 -.4585 -.6247 1.0000 .2034 -.2034
# 7t -.0597 .0597 -.0663 .0663 -.3169 .2545 -.1844 -.0596 .2034 1.0000-1.0000
3 .0597 -.0597 .0663 -.0663 .3169 -.2545 .1844 .0596 -.2034-1.0000 1.0000

al

ol et oA MEY s

il

58 Wpzte] 43Ag 248 AR dol= A= ofef o
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ly] < 0.2 FA&SE £ A#3A
0.2 < |yl < 0.4 <3k oA
Iyl < 0.4 73 @A

o) B2 UMY WSFARAS FASHIAE, FVAES FYTTHL, FUS
Toizkel ARNEHIAEN ok FBRTAZ EAeken ATATNE 2 T 1A
e ek,

TeEE o A7oN HYE SPRS D £Ee ARH AN AFH PEE oo
A% A% 49 SRS 27 e Ao WrhE 5 ok

N

240l dUiH ERT

BAQCIE A Fax W 7t £F M §8& dotsly] 98 FHYES] HIZEE
ZAE A7) (FE4-1Dolth Bl & 5 UKol Fuddl FARIL e TILENA 7R
Z9% B398 WRFH(31.0%) 01, 2 thgo] Falo XFH(30.1%), X AE(15.

w

9%;), FYZF g N7H12.6%), 2EZAE(10.4%) 9 £22 e = 7t £4
2le] REFEO] Bk 9F &L At A, B&FU(40.6%), Fo1 AP
(38.7%), s AAE(10.7%), FAFUN7H6.8%), 2EHIAE(3.2%) 9 €22 et Fd
2 Z 8 % (relative importance)oll &}3 Aldte 7o} &7} 2}, 121 A2 AXEE
AdE Fdd FAEE SHE HEANA 4 £H3AE] HAEAY o7t EAFEAE
AAS A3E noFn itk 7HEE ARE] A% AFEAFCEAD) S 36592 e

Valuez} 0.008.0} 2322 Kendall®] I HAAM AT AF7HEL 7148, F,
7} S5 Hrl - 4 FAHa%19 YA Fax] &9 - & EAEA ok 2HER 9]
Aol A gralEa 3 2t 48209 A F Faxd U e AR Zol7t EAste A
o2 A & o] o] AFolA A% rH1H FUF AR S HE F JA Aok

ayez 71ge) AFste BN FHA.AENY JUF FoEE AR gEA Y
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g Rolzte UM DE 7138 + o

C(E 4-1) 242009 §2X ¥ 4N T

B9l F 8% | AgH z2ax | 7198 FRHF L=
Haed
. AFF 5EA | 083
Fee 5T dBA 0.83 30.1 8.7 2.68
. 2714 FYLE | 085
n&Fd YR . 31.0 40.6 2.56
azF -0.43
A= — . 15.9 10.7 2.76
A3 2524 0.28
2HTAT | 27 2ESAE | -0.02 10.4 3.2 3.72
A%} 25 2A 0.30
ol T 3 -0.35
Frd2Faoizt P . 12.6 6.8 3.58
Sl R T

3. ME2stE d43

FAL AR a8 B4 AslM e ArtA] W o8 FHLE AR F A
A FHEE AESSHA @ dBHY BAAHIAE AT W == a8 AL F
ARG M2 o& BAA7|AE TAst a2 BAHAIIANE AT o FHLol
58S HugH o2 d vuEg T3 THLY &80l Frtet AEste] At v
Bl Aoz gddith o] dydide A7EAA HE, A W, Bdedle] dind
23RS 3¢ 2 &F4E AR
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D QA75AZ Aol og AEsle ax

714 e AL FAS ARZ FRE B £98 RS 9Fdy A¢ 59
T AeAR 98 AFsta A A s 7138 Bol AFd 5o g £
Al A2 2 A (flexible time) & AAIBtT {719 Fe2 FUAIF d7ls A2 o &8
P wtHER 2.81). AR e 547 984, 9AF 9L, S8A 98 &
A, 271Z2HZA, F7HEHY] FLIF IR olF oA BRI 1 FOHES 2
63). olgA &, A2 FolA BANIINE 9T W FEELS 2.78(2.81%0.832+2.63%0.
168)01282 HEZ3E 3t &%s Wt F8o] golAx JYH2.78 ) 2.76). kA (FHA
2-1>2 7148 + Qi

2) HelH Ao o) AEstel B3t

A7IMe FHLE AN 23S Asste A9 AH s dsshe J9oR Uy
Atk WA B3-S d5ste ADe 58F A%A, dAA #AddF, T gE 53, Al
AEE DA, FL2F D e F7HE ATse QAR o)FW BAWNIANE M F
obstr] ojd &8 2.7601th 1 WA AAH RS HAIde IS FriEg £3o=
FradaFol e d7tE ¢ dsta olw) 58 2.7001th. 2WH o|FA T IS YR
S o F 822750128 UM 22> 71ztET}

3) Bagagle] Msxol o M&3lel &3

Zoz 2 Bgale] Ws) MEe whee nolt AW ZAEA g Fol nh
,AFEA A% AAHE Z £E DY EEANE 8ol 4 479 HEAE A=
FARPI e Juoz RRAGT. ERY 24 238 5S4 Svnd 2U1L AFF 5
A% FHER, AFA SAAE 5 Asste Auelw, 2ANE 587 A%A, s
%, 584 FAAE, AAEHAE dese, 2P0 2P0 AR 2712824

N
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g dsste AVoR Uesth o] AeEel ARA nARAAE AFHUS W 2EE
3.392 el (14 2302 XA H AT,
(F 4DE AFHA =A% ALs) £7E Festel neFa 9o,

o

(E4-2) ME=tEHY

Ao &3 R AA] &Fol) BAF 92l ik
HAQ9l T F: A &3} 3 257 Pk
g A | oA WA | JAFE (A |- [ H-T
o o Az x4 | -086 | 066 | -0.81 1,10 1.00 | -0.92 | -0.99
AFEH | ez ama | 086 0.66 0.81 110 | -1.00 | 092 0.9
B7A 2Uns | -087 | 075 | -0.93 0.15 0.30 | -1.01 | -0.71
wg3d
g A AgA% | 087 | 0.75 0.93 015 |-030]| 1ot| o071
AFF 041 | 056 | -0.46 0.20 0.25 | -0.59 | -0.24
FRAAE
587 0.41 | 0.56 0.46 020 | -025| 059 0.24
g seA | 027 | 031 | 0.2 040 | 093|022 | 0.33
zEaAs | 27 2924% | 007 | 022 -0.02 0.05 |-043]-036| 095
NakzEEA | 034 | 0.09 0.28 0.35 1.36 | 0.58 | -0.62
Faon O 033 | -044 | 028 0.90 0.45 | 0.18 | 0.7
o 7 # 7 0.33| 044 | 028 090 |-045]| 018 0.76
281 | 2.63 2.76 2.70 336 | 3.28 | 3.65
F §& £ A
2.78 2.75 3.39

8. MM 2E He| MY

A7)H et AW AR W5 deass AR A 4o AR a9E g 2
Aske M5E waT golA E=ol@ AVIX Wi me MRSt &vE oAl AAsE (X
43> Q& whe} 2,
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(E 4-3) MBEreso| mE MEsE el Ba

M &2 71EHs AAFHY 284 A& sha s
4 4 2.78 0.7%
BN 2.75 -0.36%
BgaQle dsw 3.39 22.8%

FollA BoAlg Bgagle] Aswd] o2t AESE st 2 AEFdlA b8 v
HAZAE AT B9l FL F8o] oF 23% 1} et a2lu g o] 9o A AEs)
e B4age dis Waoltt. a8 o] dsE PFisolng (PHE 3)& AxdEd.

AF7HA =43 7P HAEAE Qo3 (H 40 Jde ket gt

(E 4-4) JtdHFel it

AW S - BRI a7 3 3 7}d7) 2}
1 APackage| 7PE 1 ¢ FUASODN ABHE B | DAFA310%), Foio) A3
cqaaze | AWNANE FAsE 8k shibsht | W(301%), $VAE(159%), | HEg
g azas | S AW Fase A2 B Aol | FI2TUIH126%), FH2A | A
¢ 2 £(10.4%) 9} &2 vepd
A2 0 B e ot A
Ealstel AEHY YA AE A 1ol & o - 7Hae
Foiul 219 mgol O wob 4| oo E8X 27 A
ot
22 0 FARE AT o4
Ax s | ARsstd FEHY wusAE cora10] Eal - 7Hae
E3 | A3sw EdNe) Gl § gel| oooo E8H 2T 7Nzt
3 Aot}
H423 : AR BAdadel g
HEE o3| ARatsted by 1ol & - g
SATAANE AR Fgs) | oo B8H 33 o
#o] o zob A Roln}
7H 3 B ARsteiel 38 | 2 Bds
# H | = wAANAE AT A 2D | O 07% A4S
AR s |99 S4Esug 2999 959 | @ BANY : 0.35% AR
W oF | FR ARSY o 3gde) 1ge
o} gobd Rolck FYY BFUF © 228%
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1. A5 EA Aol et £9f

1) sjdse] 28y

ofN

o

ZApaste] 2w 7140] FUANA ATshe RAeAFAN LT TS T &
Zoiol 7Hg 2 932 vINE 2902 Yehgon, 9de 3714 Suasrche 947
JIHTE o)A AFE WAL RS B AN § Z 582 7k oz AN
. @¥Fo 1939E Seluet Aol AAALE A T4 wgFANE FhE
A 0.16%% 3392379t Fe 2 A HALH N HANE, '94.8.11) o] 54
B (84.2%) & FU) WERSI| B DET2YL skl 23 o} ob7 el
&9l 718 gol AFHD A W TG AAS, Fus, gl 7199 Ao
e A7 1GURe) FAABIN 7199 ARHE oJ7loH Btk Ae A5 3
SlAsE HES L) WaNL B gEHolo} stk AAH T Be YA JAAS)
Aol TAASAY sek, WEVE &5, FAN F2PY 59 olFE So] HYAFe] B
84¢ BESn Yom EF o] AT et ARE 2 o Selute 1YL HE A3
Hoz selA5E QAN & RolT),

2) AIEAEE B4Rl o]

Barale g MY diwol mE A&sirt A& a3E 7P a4 sta glenz
olgig BFE AMESIE 3t Al wet HFHo g »AuI|R HES 2 dof &
tho] dyaMe 319 35 2HSAE(36.4%) 7 71 8% aloln, 1 thgo] H
o] 139 (31.8%) o2 verdew, FAMe 2{FEA(31.9%) 3 F9] A4 (29.0%)
7 5a% 89102 ANFHYeH, FIME Fo9 AFHH(284%), 2HIAE(22.5%) &



Z1el Wr el e AE et ASFAe) AQol #9 A7 1

Z33H A7l Aoz JEyY. o33 A7E B o F97 UL & fus
Z 293 $£olgta & Churchill, Ford, Walker(1979) ¢} F4-& v|u¥ e}%s Ao
olso At}

7

[
o
oz

(E 4-5) MIERCHE S42219] MY ER%

99 A g4 uEFH A= 2EIA= Fd2 577t
=31 31.8 9.5 7.9 36.4 14.6
= 31 28.0 319 18.6 14.8 5.7
= Al 28.4 20.4 6.9 22.5 21.8

3) A AEspdse] 43

A F7AA AZAE3 e #¥E 2E A7 AAE AHEE AR} ol AFHHA A

e EYfith 22y o AlEst Mg 2ol wet o g3t i ¢ @2t Mo o &
AME AE3} Hol] whel Fa8o] 23%u St A7t e Wl F 880 ol A
25 Ak 2YEg AAAGE MRS ZF AEA R HEE A%e £E37] HAMe
Aol A ARs d4g At Zlo] e Fadich dwryez HEY AR JlE
W4E MFs] AsiMe 94 ARG L AEEH BhAo] B P AFE AR
315 & o] PuiF W}t 4 B #FIU HE thE by HSETe FuAAE dot
231 P A Aot FBAAI 5 HUFE AFE T AR sshe Aol o

2. AzAne| gEZ(Implications)
1) BArgglel X5 gk =3

A g7y wtohet FAVIAANME &9 ‘WA e A2 FIuA 8Tl #
FHH WAL Uk ol AT E 25T 3L Aol Hxsta $EUe T



72 BREEWAR

(o,

& Z7)0) LEsted AT e A TAA FE FHL TE A Ao dF FAE A
ste $EF dEA9 =48 vRe 2EIA LY AR 71geit e &S ¥
stz ok a2y ZIFegA e ofd a91g WA ol stex] &) e dvkeid
7z A9 ol AHRA e wo] 3t AR} ¢l7) Wit} o] AFdME zF wAaglel &

il

W2 ZFAEE AL S22 V1YL o] dollA 2 WP EF A7AAE it B
Asle $axE AA sl Fud # g Folth

2) Bee] A =g tig A F

ARz oz FHF ABAE £9dshe 7IdEe] Folvn ok FWrIdE
A =YEE e vEF dEAe dugos By YU A @ dFe digsE
vl o] BHatAw JFAAN7E FULEY IFAAS 7122 dvde HelA dEde] &
ol7} Atk 2 ER T F ARAF AAHE THLELS ALY 5 g3t w} AF
S A}5Hog AF ¢y i Ae FULEY TELHE FIAMNA 499 HE =Y F
A1 FFLE A9 SHUE IFS BE F U7 WE2ed ZIdolv FHYE 2FolA & &
o BAFwe g HriEn Aok v dA o] AxE APt AU =S sl
AL B VPSS 5 F QBAE dAFcR st Utk F, g wEt H S
BHsted A9FFoA AH oz AASAY dAstein b a2y Aol bt 2
e AREE Foo AFuygel e FuA Faxe FAAFARY el F(Hedolst)
M o A velgt &, FoxFE e W3 A Fue a9 A FHLEClA
Y 2 Q¢S At 281 24EARIE vhRskAT A 2L 7oA eldrE A
JANES oz T2aPL AARstAY 718E ATt Yot HdsF R wgol il
3 27 Aol B2 ANAFA Aol o ¥ AoE Uehtn ik 1R #3
2o AREL 7o) AFshe B3ads Meld &7t AAE o FHLe Aol T3t
= Aoz AE A gh(Jordan 1986; Walker, Churchill, Ford 1977). 1822 7} B 48
Qg BAFoE QT dole T e Bt FUAY9Y a&Fdee AdoA & AL
Aol M o] zt B8] A FREE setslil o] & 7|22 dgdvhs Mde] Fasith

]
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(E 4-6) Z{30l 28t MERTHE S4R009] MY ST

(%)

£42¢9
. o Ay | 2eEA | VAR | 2EIAE | FY2RA
2 H
ol A& 34.7 28.2 16.6 10.1 10.4
o) AHA F 21.0 35.6 14.2 11.6 17.6

3) Apdst viAY

71gde] AR utAR S EFH o e FsiEin & W 7PF 7120l He Aol STPAH 4P
olt}, STPAo|F HAAFL H¥(segmentation) sl XA FE A4 (targeting) 3t
AgE FHAGRAA A Fo] ZAAFRT £HAE Y vhEE5d f8A A4S Y
(positioning) 3k Zle|th. 4P& olspze rHAREES F357] % =72 AF, 7H4,

$E, ARUAIA AL watnl, ol @ SAYYLE 2k ARAG] B Aol BE

sh= W APdst v ol . olghpe xubRe FEE AP Yo E
adz HEE 5 Yok o APIME FAAY B8-S IR Aol AATIRE nY

2] AI=lFE ARt 379 ME & 545 %
iz EAQ AN AE AFFezA WA SRR 3k THY 885
7t RS BAF upA R A Etohet Z1GHF FHLE WA
o2 dte yRrHARNME FHAE MBS § 2 AReEs pEA A" LE
A-g3he 2pE st nAlg o] YaAdo] wobA A vk

3o 2 ARG BEaT 7 AF

I gtk 1EEE 9y

3. H7el Mgk

o] ATE AAEILE DA SAHY Yo ERS ¥ 74 ARARE N2 uE
wgs7AE AdHo ATFoaM AA TULY 84S IUH AL > AeL AFH
oz ANFHAY, TP BT7HT B A7E 03 gL 24X ABPe WEsT Uk,
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AR, ATE A3 SPaF Ao B Aoz YU AAAAHL vuy JAHe
2 AN RN T Bstn Aol vepd 275 2HE o sHAFEC] Y &, ARPE &
Aagle] FEFAA 5F 8L 7igely AR FollA st #adld TJPE) 1 %
& ZAE JAE e A9 AR L A THL ARIA 54T BAIgle]l HrhE o
53 71EdFl o8 FELS ARstdets 1 A3t 24 wseta] grol RpE Q] B
71 E 7 F e B9 UM

A, TALE AEsEs AFNA 2AE F Ae ¥ES 1 ER Ik HIE F4d
o] Azt a7EHE ¥-ES A DR FAY TAsITietE 11 zole A FAY F
A A2 Ao SR g3 AEst B2 v 8o BT F UctA v &
A3t aoE vaste 1 a3E A F Aol

AR, o] A+ 7140l AlFste BAHAII A e FHL B0l F715HE 1A FA
Atz 398 Aolgke AHAE GAE T Yo o] BAE AT F e olEolY AFH
A7A e o W Fe SAolth

A, FEFZ0 A 2oz HE I FR3ASodA F9 2 e JAHEe] FHd
& A FAE AR SRAAT 47 dgAte] DA e F &3 7]Eo] glo] @ i
9] B #3% 9 (Convenience sampling) & A &3t &3 o] A7& FuhPAe FHd
ohg e 2 3197 Wi o] A7 AE BE M9 A= dutsEride i Rt
0E o Addn AT vl O S YR FELHATE HAE I 2HE
AE e vlas B 4 AL 3ol

2ep2 Ug wHY ATE 98 vd A7NAE ole ANES ne] AP
4. 0|HHTE B HIDH

o] A7e} ojgd o) B2 olgale] vjge] nrt Ue ATE WG] AHE o] A
Fo) AgHoE AMY A nglo] $HHoE Yasth 1 FIM 53 FYU B §
st £A9e DAY Aze] BXE G 4W B 5 e a7 DRyl 7H
BAstch nAAGH Abnst 71T WAl DA e olv BE ATSe] AFEHS
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235 olgdt #AE AAstr AATHKohli & Jaworski 1990; Judi, Brown & Widing
1994) Fdh 58] nAANTA AlnEd vAe TS AFHE FA4E A<
Aoz AHr} 1B FFo e o|zd HAE AAHSRE A9 ¥ & Ae A7 dasdith

a2l 3 71l A oleigt Ayl wel B S Fsted A3 AL W 2L B
dagle] ol @he F7HEAIZE A 4 Qinh ojgkgo]l MER RAFRUE MR &
datazt & o LA & FA7el i 77 Besivth e RS oA
g 5 gle vl 8-3Hol A& Cost-Benefit Analysist 22 A4 ¢ AFEHE T3}
£ o] dasith 3 o] AFE FTHAE AET F 4 ARATEE Apdstd vk Y&
E FAgste fANA 71de FJATY n@AANA AFHH (R FE) o] F30T £
Fol O miAlg 2o 74T d A £HA XA 2 BE FF AT
ME o] Q7oA ALgE URutA "] @3 o] 49 & AMREY o] =FdA T
2 23 ohE oA " YA g Ao A A7 7€

H

%

+ 9

1. W AAE, 19994 1149 1747

2. 9591 (1994), AAFMNL-E 91 HA vtA”RZAPY, FFAFRAATA

3. 9hE2-(1995), “FoAMA, BT € A4E JFEAA B de] F71F A vAe
goll # A" mlolAR AT, A10Y, AL

. oFAFel(1993), AMu] 29| viAlg #2, FIXEE.

QFF3 - o3 - AE3(1994), WA R APFAHA 2, FEAL

FE3H1993), A B -4, HgAL

F231(1994), A utA G}, HEAL

93 - 2 85(1993), AUARE, HIAL

ol f+A1(1994), Mu]&riA ), &AL

of

©w N e
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A Study on the Employee Segmentation and
the Product Policy for the Internal Customers

ABSTRACT

In today’s business world, few companies can maintain their competitive advantage
through their technological competence alone.

Therefore, many companies attempt to improve their competitiveness through mo-
tivating their employess, whom we call here internal customers. Particularly in ser-
vice industry, the role of employees for customer satisfaction and competitive advan-
tage is very important. In one word the system to meet the needs of internal
customers should be put in place in order for them to be able to provide high quality
service to external customers,

This paper applies the basic principals of marketing to what we call internal mar-
keting, i. e., marketing geared toward internal customers. Specifically the paper deals
with how a company can differentiate the compensation packages to employees based
on segmentation with a view to enhancing their total satisfaction level.

Based on the questionnaires filled out by 190 people who work at several leading ad-
vertising agencies in Korea, we obtained the following findings.

1. The most important component of a compensation package is education and train-
ing program provided by the company,

2. The total utility for employees goes up when the compensation package is
differentiated depending upon the segment to which each employee belongs.

3. The utility level for employees goes up most if they are segment based on their
preferance.

Thus advertising companies should expand their training program and provide pref-
erence-based compensation packages to their employees. In addition, companies can
consider the relative importance of compensation components in developing the com-
pensation policy.,



